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New Buick 5-passenger sedan Buick 4-passenger special coupe 
126-inch wheelbase 118-inch wheelbase 
" 
Front view of 1932 Buick, 
showing new radiator lines, 
new head and fender lights, 
dual horns, new one-piece 
bumper and new placing of 
bracket for license plate. 
New Buick automatic clutch mecha- New driving compartment, showing new grouping of 
nism. (Power cylinder, clutch control instruments, and glove compartment at right, auto- ’ 
button, valves, and related parts are matic clutch control button (near clutch pedal) and ; 






shown in black.) ride regulator lever on steering column. 
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New Bodtes by Fisher 


contribute exceptional 


style and comfort to the 
Buick for 1932..... 


mon New bodies by Fisher on the new Buick 
oy Eight reveal a balanced beauty of line 
} s 


Baio 4 
iow 


and exceptional grace of design which 
can be counted on to aid Buick in win- 


ning increasing public favor during coming seasons. 


These bodies interpret the newer mode in motor car 
styling in a manner both striking and graceful. The 
new ten-degree slope of windshields gives the Buicks 
for 1932 an appearance of unusual fleetness. Curved, 
coach-type sills, large doors and windows contribute 


to an impression of increased length. 


Inside the new models many additional improvements 
are found. A new-type adjustable driver's seat has been 
provided in bodies having full-width front seats. Body 
insulation has been further improved. Seats are built 
over Marshall cushion springs and are upholstered in a 
wide selection of choice mohair, whipcord and other 


attractive, durable materials. 


FISHER BODY CORPORATION Division o 


Buick dealers and salesmen, in presenting the new 
Buick Eight, will find ‘‘Body by Fisher’ more power- 
ful than ever in its sales appeal. For, just as Buick has 
gone to unprecedented lengths in building cars of sur- 
passing mechanical excellence, so has Fisher bent every 
effort toward providing Buick with bodies of enduring 


beauty and comfort. 


General Motors WD 
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MANY SALES FEATURES IN 1932 BUIC 


» 


AYRES CITES 


3 REASONS FOR | 
TRADE REVIVAL 


| 

Withholds Prediction, | 
But Finds Outlook | 
LEVELAND, Nov. | 
Three hopeful develop- | 


Hopeful 

ments of real importance in| 
the business situation have! 
appeared in recent weeks, de- | 
clares Col. Leonard P. Ayres, | 
economist and business fore- 
caster, in the Cleveland Trust| 
Company’s business bulletin | 
issued today. 

1. A slowing down of gold ex-| 


ports to a point where shipments | 
are in unimportant amounts. This | 
tends to buttress the courage of 
business. 

2. The appearance of a decrease 
in the amount of money in circula- 
tion, which is evidence that doubt 
is being dispelled by confidence. 

3. A general stiffening of com- 


| 
| 
| 
| 
| 


(C ontinued on Page 4) 


NEW MARMON BODIES 
ON SIXTEEN CHASSIS 
READY FOR SALONS 


Indianapolis, Nov. 13.—Two ex-| 
traordinary body styles on the Mar- 
mon Sixteen chassis will be dis- 
played at the New York Salon. One 
of these is a five passenger two) 
door coupe designed and built by! 
the Hayes Body Corporation, and | 
the other is a five-passenger con- | 
vertible sedan, a product of the Le- 
Baron Detroit Company. 

The coupe body was designed by 
Alexis de Sakhnofsky, well known 
as a designer of automobiles both 
in this country and abroad. One 
of the outstanding features of this 
car is the arrangement of the front 





(Continued on page 13) 


CADILLAC-LA SALLE 
IN OCTOBER AGAIN 
EXCEED LAST YEAR 


Detroit, Nov. 13.—With an extraor- | 
dinary sales record of 617 cars| 
sold during the final ten-day period 
of October, J. C. Chick, general sales 
manager of the Cadillac Motor Car 
Company, announced today that 
total deliveries of Cadillac and La 
Salle cars for the month again ex-, 
ceeded the previous month’s total 
by a substantial margin. 

Although October is ordinarily 
considered a weak month in the au- 
tomobile industry, Cadillac’s Octo- 
ber sales not only exceeded the Sep- 
tember total but were also 16 per 
cent. ahead of the month of August. 
Retail deliveries during the month 








(Continued on Page 6) 


| listed with the secretary of state 
|since the first of November 





WILLYS RETURNING 
TO U. S$. MONDAY 
AFTER VACATION 


New York, Nov. 13.—John N. 
Willys, United States Ambassador to 
Poland, will return to this country 
aboard the Europa on Monday to 
spend the first vacation here since 





his appointment to Poland early 


in 1930. 

Mrs. Willys and her daughter, 
Mme. Luis de Aguirre, will join Mr. 
Willys in this country in about two 
weeks. 

Since his appointment Mr. Willys 
has devoted the major part of his 
time in Warsaw laying the ground- 
work for an expansion of American 
trade relations with Poland and 
further cementing the long-standing 


friendship between these two coun- | 
tries. 


WILLYS-OVERLAND IN 
THIRD PLACE IN COOK 


CO. NOVEMBER SALES 


Toledo, O., Nov. 13.—A tabulation 
of Cook county new car registra- 
tions for the first nine days of the 
current month show Willys-Over- 
land cars in third position, accord- 
ing to P. C. Gartley, president P. 
C. Gartley, Inc., Chicago area, dis- 
tributors for the Toledo manufac- 
turer. 

Over 40 per cent. of the new cars 
bear 
the names of three manufacturers, 
with Willys Sixes and Eights and | 
Willys-Knights representing 25 per 
cent. of the total of the three lead- 








Series 32— 





1931 





































|} Model 32-55—Five-passenger sport phaeton.................... $1,155 
Model 32-56—Two-passenger business coupe...............+ee05: 935 
Model 32-56C—Four-passenger convertible coupe roadster eeens 1,089 
Mocel 32-56S—Four-passenger special coupe.............see0005 1,04u 
|| Model 32-57—Five-passenger Sedan ..........sesccevesccccceess 995 
|] Model 32-57S—Five-passenger special sedan ...........sseseee8: 1,030 
Model 32-58—Five-passenger Victoria coupe .........eeeesseeee: 1,060 
Model 32-58C—Five-passenger convertible phaeton.............. 1,080 
Series 32—“Sixty”—118-Inch Wheel Base 
Model 32-65—Five-passenger sport phaeton.................... $1,390 
|| Model 32-66—Two-passenger business coupe ...............0005 1,250 
|| Model 32-66C—Four-passenger convertible coupe ro: yadster....... 1,310 
Model 32-66S—Four-passenger special coupe..............e.e0e: 1,270 
Model 32-67—Five-passenger Sedan .............cccecccceceeees 1,310 
Model 32-68—Five-passenger Victoria coupe. ease 1,290 
Model 32-68C—Five-passenger convertible phaeton. Dias awa ware 1,310 
Series 32—“Eighty”—126-Inch Wheel Base 
Model 32-86—Five-passenger Victoria traveler coupe........... $1,540 
Model 32-87—Five-passenger sedan ................ceceeeeees 1,570 
Series 32—“Ninety”—134-Inch Wheel Base 
Model 32-90—Seven-passengcr sedan ............cceceeeeveees $1,955 
Model 32-90L—Seven-passenger limousine .............seeeee0-, 2,055 
Model 32-91—Five-passenger club sedan ............cceceeeecees 1,820 
Model 32-95—Five-passenger sport phaeton...................., 1,675 
Model 32-96—Five-passenger Victoria coupe..............eeee005 1,785 
Model 32-96C—Four-passenger convertible coupe roadster....... 1,805 
Model 32-96S—Four-passenger country club coupe.............. 1,740 
Model 32-97—Five-passenger sedan ..........cccccccceccecuuees 1,805 
Model 32-98—Five-passenger convertible phaeton............... 1,830 
Special equipment available at additional cost: Single bar || 








clocks, cigar lighters, 


demountable wheels, 
on Models 32-56 and 32-57. 


MANAGER FOR WHITE) 


New York, Nov. 13.—E. F. Hob- 
bins has 
York city district manager for the 
White Company, according to an- 
nouncement made by R. H. Webb- 
Peploe, vice-president of the met- 
ropolitan region for that company. 

Hobbins started with the White 


|company in 1924 when he joined the 


sales staff of the Newark district. 
In March, 1931, he was made as- 
sistant to the district manager at 
Long Island City, which position he 
held at the time of his promotion to 
district manager. He will make his 
headquarters at the White factory 
branch, 30-10 Thomson Ave., Long 


| Island City. 





ers and 12 per cent. of all registra- 
tions for this nine-day period. 


TRUCK REGULATION IS 
CALLED FAILURE BY 
ARMSTRONG OF N.A.C.C. 


RUBBER CONSUMPTION 


IN U. S. DROPPED 5.8% 
IN MONTH OF OCTOBER 


Baa York, Nov. 
crude rubber by 
ns the United States for the month} 


13.—Consumption 


New York, Nov. 13.—”All attempts|of October decreased 5.8 per cent. | 


to place the operators of commonj/as compared with September. 
the state re-|usual seasonal decline is 3 per cent. 


carrier trucks under 


strictions have been ineffective or| October consumption fs estimated to 


otherwise unsuccessful,” declared R. 
S. Armstrong, secretary legislation 


299 


Athy 


be 77 long tons, as compared 
with 23,638 long tons for Septem- 


division of the National Automobile| ber and 27,516 long tons for Oc- 


Chamber of Commerce, before the| tober, 





(Continued on Page 1?) 


1930, according to statistics 





(Continued on Page 13) 


been appointed as New | 


bumpers, metal, fabric or fabric with stainless steel bending tire covers, 
tire locks and clamps, 
spoke wire or natural wood wheels, 
trunks and trunk racks. 





'HOBBINS MADE NEW YORK | DE SOTO CLOSES 


| 





manufacturers | 


The | 


| 








heaters, 
Stainless steel 


Stainless steel 
trim rings for 
Ride regulator extra 


SALES CONTEST; | 
CALLED SUCCESS 


Detroit, Nov. —A nine weeks’ 
national sales contest conducted by 
De Soto Motors Corporation has just 
closed, with the awarding of the 
grand prize to H. C. Ressler of 
Evanston, Ill., according to a state- 


ment of L. G. Peed, general sales 
manager. 
The success of the campaign, 


which took the form of an old Span- 
ish conquest, with that historical 
character, Hernando De Soto, as the| 
central figure, and each contestant | 
as a conquistador, was attested by 
the fact that in the nine weeks dur-| 





|ing which it was in progress De Soto | 
|sales were 120 per cent. of the same| + 


period of a year ago, whereas the in- | 


(Continued on Page 13) 


A.M. WOLF OUTLINES 
ENGINEERING TRENDS 
AT A. §. A. MEETING 


New York, Nov. 13.— While 
various motor car manufacturers 
have established proving grounds on 
which extensive tests are conducted 
for the purpose of anticipating 

| 
(Continued on Page 11) 


}to eliminate 
| vapor lock. The fuel line is placed 
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Dozens of Changes, Additions 
And Detail Improvements 


NEW BUICK PRICES FOR 1932 


“Fifty’—114-Inch Wheel Base 


Line Includes Four’ 


Eights at Lower 
Prices 


Dp"! ROIT, Nov. 

Buick is today present- 
ing its 1932 models to the pub- 
lic. The new line consists of 
four series of eights, the 32- 
50 114-inch wheel base, the 
32-60 118-inch wheel base, the 
32-80 126-inch wheel base and 
the 32-90 134-inch wheel base 
chassis. Basic design of en- 
gines and other units are un- 
altered, but in detail dozens 
of changes are to be noted. 


Among the important changes to 
be noted on these 1932 Buicks must 
be listed the new free wheeling 
method known as Wizard Control, 
an increase in engine bore of ys of 
an inch of the 23-50 model. Dimen« 


13.— 


| Sion on other models are unchanged, 


Dual carburetion is used and the 


| breather has been moved to the cen- 


ter of the crank case to eliminate 


' noise. High compression is offered as 


an option, Buick having developed a 
simple method of altering the en- 
gines from standard to high com- 
pression by changing the cylinder 


|head and using spark plugs suitable 


to the service demanded. There is 
no extra charge for this option. 

The entire fuel system has been 
redesigned, including the carburetor, 
surging, popping and 


outside the frame, to keep the fuel 
cool while passing to the pump. The 
automatic clutch control and a new- 


|} ly designed syncro-mesh transmis- 


sion are to be noted. Rear axle 
shafts have been increased in diam- 
eter and ratios have been altered, 
The steering column has been in- 
creased in diameter. Battery capaci- 
ty has been increased to insure 
easier starting. Welded flanges for 
the brake discs are used instead of 
castings riveted to the housings. A 
ride regulator is placed on the steer- 


jing column which controls the ac- 


tion of the shock absorbers. A 
vacuum pump to provide power for 
the windshield wiper is a new and 
interesting feature of these cars, 


(Cc ontinued on Page 8) 


KELSEY-HAYES 
PRODUCES NEW 
COMPOSITE DRUM 


Detroit, Nov. 13.—The Kelsey- 
| Hayes Wheel Corporation is now 
producing a new composite brake 
drum of interesting design. This 
drum is used on the new Pierce- 
Arrow lines, recently described in 
Automotive Daily News. 

The new Kelsey-Hayes drum 
a composite design made in two 
pieces; the back of the drum is 
made of a stamping so shaped thai 
it can be made of thin gauge and 


ls 


Continued on Page 11) 





MARMON SIXTEEN two-door five-pa 





Peoeen Sie es is 


ssencer custom coupe, which wil 
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Body was designed especially for Marmon Sixteen by Alex de Sakhnofsky of the Hayes Body Corporation 





GRANT TELLS BUICK 
DEALERS SALES WILL 
IMPROVE NEXT YEAR’ 





now have,” said Mr. Grant. “It will 
be a sad day for the automobile 
industry if we relax our efforts in 
this direction so that people will 
talk less about motor cars or be less 
interested in them on any and all 
occasions. We must remember that 
transportation and communication 


Chicago, Nov. 13.—Climaxing an jare next only in our scheme of civ- 


enthusiastic all-day program pre- 
liminary to public announcement of 
the new Buick models, R, H. Grant, 
vice-president of General Motors | 
Corporation, predicted, at a banquet 
in the Palmer House Thursday night 
attended by more than 1,000 dealers, 
that 1932 will prové better than this 
year, because confidence is gradually 
being restored and because every 
third year witnesses a peak in auto- 
mobile sales. 

He declared that those who bought 
cars in 1929 should normally be in 
the market for new automobiles next 
year, although not in as great num- 
bers as in some past years. Grant 
advised dealers to maintain atten- 
tion to their business management, 
but to devote far more effort to 
the selling end than ever before. 
He also warned them against paying 
too much for used cars and advised 
factories not to ship new automo- 
biles in excessive amounts because 
of inevitable result that dealers will 
become overloaded with used cars. 
He pointed out the need of dealers 
paying attention to collections. 

To the salesmen in attendance 
Mr. Grant urged a stepping up of 
their productive time and the cut- 
ting down of nonproductive time, 
which he termed as excessive over- 
head from the standpoint of the 
salesman. 

“I believe heartily in automobile 
shows, and in even more than we 





ilization to food, shelter and cloth- 
ing, and that the high standards 
of living which we have set up will 
return.” 

At the speakers’ table besides Mr. 
Grant were a number of Buick ex- 
ecutives, including E. T. Strong, 
president, and C. W. Churchill, gen- 
eral sales manager, as well as heads 
of the Chicago Automobile Trade 
Association and numerous distribu- 
tors of General Motors and other 
makes of cars. Activities of the day 
started with a viewing of the new 
Buick line at the factory branch in 
the morning, a luncheon at noon 
and a Movietone of a unique charac- 
ter covering the new Buick cars and 
sales policies in the afternoon. 


FRANK D. SAUPP, INC., 
NAMES EIERMAN MANAGER 


Pittsburgh, Pa., Nov. 13.— The 
firm of Frank D. Saupp, Inc., one 
of the oldest automobile sales and 
service organizations in Pittsburgh, 
has announced the appointment of 
H. D. Eierman as general manager 
of sales in all departments. Mr. 
Eierman was formerly vice-presi- 
dent and general manager of the 
Steel City Automobile Company and 
is a familiar figure in motor car 
and truck circles throughout west- 
ern Pennsylvania. 





SCRAP METAL MARKET 
TAKES FIRMER TONE 


AS PRICES MOVE UP) 


New York, Nov. 13.—A Dow, Jones 


|report from Pittsburgh announces 


that the scrap metal market has 
taken on an appreciably firmer tone 
during the past week, the first im- 
provement in some time. So far it is 
limited to the Middle West, but ‘his 
is the section in which strength 
usually develops first. 

At Pittsburgh, heavy melting steel 
has advanced 12'4 cents a ton to 
$10.25, while at Chicago the tone is 
distinctly firmer, although heavy 
melting steel is nominally unchanged 
at $8 a ton. The Cleveland and De- 
troit markets have also firmed up. 
A year ago the market was on the 
downgrade. 

Offerings are diminishing at Pitts- 
burgh, and as high as $10.50 has 
been paid for heavy melting steel. 
Dealers are reported as unwilling to 
contract ahead for substantial ton- 
nages at the present prices as they 
evidently anticipate higher levels. 


WILLIAMS, AMERICAN CHAIN 
DIES IN BRIDGEPORT 


Bridgeport, Conn., Nov. 13.—A. D. 
Williams, a sales executive of the 
American Chain Company, died in 
the hospital here today as a result 
of an acute attack of appendicitis. 
Mr. Williams was well known and 
very popular in automotive circles. 
For many years he had represented 
his company at shows and conven- 
tions. 


(issiraietcchresesrceaseepeencesiesecesmierecinctoemimeneindieaiiaeieemmndinmiiemineeihnaieieceideenimenini cian 
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Wizard Control: It’s Easy 


“ ok x 

Music of Motordom 
* * * 

Credit Where Credit Is Due 
* * ee 





Chris Sinsabaugh— Detroit Editor 





IZARD control no longer is a mystery to me, for in 
advance of today’s announcement of the 1932 Buick 


line I have been out in one of the new cars and found out 
for myself how this unusual feature simplifies the art of 
driving. Now I can foresee the time when there will be no 
such thing as-a clutch pedal as we know it today, to clutter 
up the front compartment. Wizard control seems to sign the 
death warrant of that hitherto necessity. 

Once you drive the new Buick you realize the simplicity 
of operation. You put the left foot on a small button next 
door neighbor to the clutch pedal, and with your right foot 


on the accelerator you are master of the situation. 
* * 
EFORE I took the wheel of the big sedan at the Milford 
proving grounds I listened to the description of this 
device in a talk given by Chief Engineer F. A. Bower, who 
made the operation of Wizard control so clear to us that it 
was no trick at all to dash up and down the concrete strip 
and handle the car like a veteran. I got the thrill of free 
wheeling in its latest phase. 

Says Bower: “The button is your new clutch pedal for 
most driving conditions. To disengage the clutch, all you do 
is rest your foot on the control button. While the button is 
depressed, you can shift through the gears without removing 
the foot from the button. Depressing the foot accelerator 
automatically engages the clutch, even though the control 
button is depressed, so you can pick up speed between shifts. 

“If you want free wheeling, simply depress the button 
and release the accelerator, and the car will coast. Always 
remember the accelerator must be released before the car will 
coast, or before the gears can be shifted, for, when the acceler- 
ator is depressed, it automatically cuts out the action of the 
button. If you want to stop free wheeling, simply take your 
foot off the button and your clutch engages, which instantly 


gives a direct hook-up with the engine. 
oe * * 


66 ET this important point: The power clutch mechanism, 

which is automatic, does not interefere with the opera- 
tion of the regular clutch pedal. The car always can be 
driven and controlled in the conventional manner at the 
option of the driver. If the power clutch mechanism was 
entirely removed from the car, you could still operate in the 
ordinary manner.” 

Here I have been paying so much attention to Wizard 
control that there isn’t much space left in which to mention 
some of the other startling features, particularly the ride 
control, which takes the bumps out of the road for you; the 
optional high compression engine designed for Ethyl, and 
something new, a vacuum pump for the windshield wipers 
which gives positive action at all speeds. All are worth 


looking at. 
‘ve of our contacts, just back from a visit to an out-of- 
town factory which had just gone into production in a 
big way, declares that the whirr of machinery and the thump 
of hammers at the plant sounded better to him than a 
symphony concert. Coming from a music lover, I thought 
this most expressive of the feelings of the industry as a 
whole on the resumption of manufacturing activities. The 
awful silence of the plants for the past several months had 
been getting on our nerves. 
%* oK * 

HOSE thinkers up of new ideas, Pat O’Dea, local 

Graham-Paige distributor, and his service manager, 
Charles Fisher, have discovered an advanced scheme for 
keeping up morale in the shop. A large board with a black 
space in the center is used. Around the black square are 
posted daily return cards from owners who have had shop 
work done. These cards report favorable and complimentary 
comments from owners who have had shop work done. 
Should a complaint card be received it is posted in the black 
space. As all cards bear the job number it is easy to identify 
the workman. In October only one complaint was registered. 
To encourage the men, however, the card which may be 
placed in the black space stays up only one day, while the 
complimentary cards rema™ rtntil they are’ ¢»!sced by others 
received later. 


* * * 
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Moving 


New Jersey Dealers and| 


Distributors Find 


Variety of Merchandis-| 


ing Methods Helpful 


Also in Selling Service 


And Accessories | 


EW JERSEY automobile | 
dealers and distributors | 

are extremely active in mer-| 
chandising new and used cars | 
in an effort to get rid of pres- | 
ent stocks with new 1932) 
models just around the cor- | 


ner. | 


While some concerns are slashing 
prices the majority are trying all 
known stunts and some original 


methods to dispose of their cars |. 


without taking heavy losses. Deal- 
ers have also done a good job sell- 
ing service and accessories through 


direct mail and newspaper adver- 


tising. 


Contrary to expectations in some | 
centers that the bottom would drop | 


out of the market as the season 
waned, New Jersey 
noted a real pickup in both new and 
used cars this fall. 

This is borne out in registration 
figures for new cars, the seasonal 
decline from August to September 
being half that of the same months 
a@ year ago. October figures will 
show up even better, dealers say. 

In line with this statement, the 
Newark Automobile Trade Associa- 
tion’s bulletin, issued yesterday, says: 

“Our chart for October shows an 
increase in used car sales over those 
reported for the previous month. 
There is also a very slight increase 
of stocks on hand. Dealers report 
that the increase in used car sales 
during the past month was brought 
about largely by necessity buying, 
and this was complicated in some 
instances by old cars that were 
taken in having little or no resale 
value. 

“The trade generally seems to 
have declared an open season on 
bargains. What with the 1932 models 
in the offing, most dealers are mak- 
ing every effort, by special sales and 
auctions, to clear their used-car lots, 
showrooms and storage places of 
their old stock that will be hit very 
heavily when the new car models 
make their appearance.” 

Compared with 1930, the Newark 
Association members report for the 
first ten months stocks of used cars 
on hand as considerably lower, with 
sales on a higher basis. 

A noticeable feature in New Jer- 
sey dealers and distributors’ sales 
promotion is the fact that new car 
prices have not been slashed as in 
other parts of the country. If New 
Jersey dealers have been undersell- 
ing it has been done quietly, no ad- 
vertising being used to show such a 
trend. On the other hand, there are 
some who have reduced used car 
prices and have advertised this ex- 
tensively. 

But the dealers who have main- 
tained prices, yet took a smaller 
profit by giving free gasoline, li- 
cense plates or an accessory with 
each sale, feel that they did more 
to cement customer friendship with 
future business possible, than if they 
had sold at greatly reduced prices. 

Henry S. Volmer, Packard dealer 
in Camden, did not get panic 
stricken this fall. Instead he thought 
it a good time to feature $1,000 used 
cars in his newspaper advertising. 
He found this successful and one 
of the best bets in attracting 
crowds, making sales and filling up 
a@ prospect book is a show. The 
Ford dealers of Newark have found 
this is true this year as any other 
year. Their co-operative commer- 
cial car show this month had the 
desired effect—sales and prospects. 

Another good bet is co-operative 
advertising. In some places dealers 
use big space only once a week, the 
automobile page day in their local 
paper. Other days their small ads, 
unless properly dressed, are lost. The 
co-operative plan allows for small 
space for each advertiser, but in 
the grouping each ad is distinctive. 
This method of advertising is popu- 
lar in New Jersey, especially among 


dealers have | 


SN 
en 





YOU CAR CAN BE 


WARM AND 
COMFORTABLE 


IN ZERO WEATHER 


= Genuine Chevrolet Hot 
ater Heater will keep your 
car comfortably warm when 
the thermometer outside ree- 
isters zero. 


Now is the time to insure 
winter driving comfort. 


and be pre- 
rst cold snap. 


Drive in toda 
pared for the 


| 
| 


ONLY 


$192.50 


INCLUDING THERMOSTAT 
Pies 


Centre Motor Sales Corp. 


215 So. Washington Avenue 
BERGENFIELD, N. J. 
Phone Dumont 4-2100-1-2 





Timely Promotion Method 


PENNY POSTCARDS, if mailed at the right time, have been found 


| excellent means of selling some accessory or service. The two Chevrolet 


| dealers, whose direct-mail offering 


| their cards in readiness for the f 


on a heater are shown above, held 
irst cold snap. They both report 


excellent results 





the members of the Bergen County 
Automobile Dealers’ Association. 

Shea Chevrolet Company in Tea- 
neck holds but one sale a year, the 
fall clearance sale, and has found 
this better than numerous sales dur- 
ing the year. A certain number of 
cars are put out at attractive prices. 

M. Fulton, Inc., Studebaker dealer 
in Camden, has found the 100-gallon 
gasoline gift to used car buyers in 
its harvest sale a good thing. Not 
only does it attract buyers but it 
brings the customer back a number 
of times for gasoline, giving the 
service manager opportunities of 
selling greasings, heaters, etc. 

The Foley Chevrolet Company of 
Newark has found its annual 25 per 
cent. down payment sale a real used 
car stimulant. This concern believes 
in short, snappy campaigns, and 
limited this sale to three days. 

Merchandising of accessories and 
service by New Jersey dealers this 
year in many cases made a big dif- 
ference in their profit sheets. The 
dealer that stopped selling acces- 
sories when the cars started coming 
from the factory “fully equipped” 
has been losing a nice profit. 

Hufnagel Chevrolet in North Ber- 
gen this year placed a line of ac- 
cessories in new show cases in his 
new and used car showrooms and in 
his service department. Rear view 
mirrors with clocks attached were 
good sellers. So were the onyx shift 
balls, tire mirrors, side door mirrors, 
dash clocks, spotlights, cigarette 
lighters, etc. 

This concern, according to Man- 
ager Joseph Joyce, dresses its cars 
on the floor and on the price tag 
notes the amount of extra acces- 
sories. 

“And even then,” he says, “we 
are able to sell the higher priced 
accessories in addition to the extras 
we put on the car.” 

The standard equipment is not 
replaced, he points out, nor are 
clocks put in except on order. 

This concern and the Center Mo- 
tor Sale of Bergenfield had post 
cards in readiness to mail with the 
first cold spell, as shown in the ac- 
companying illustration, and sold a 
number of heaters as a result. 


5 FOREIGN COUNTRIES 
TO EXHIBIT AT SALON 


New York, Nov. 13.—For the first 
time in several years the annual 
automobile salon will have a truly 
representative showing of European 
motor cars. When this exhibition 
opens at the Commodore, on No- 
vember 29, the exhibits will include 
displays of the English Rolls-Royce, 
the French Delage, the Belgian 
Minerva, the German Maybach an@ 
the Italian Lancia, with one or two 
possible additions. 

It is known that some of these 
foreign cars embody radical develop- 
ments in chassis design and en- 
gineering, and the same is prob- 
ably true in the case of at least 
three of the high-priced American 
chassis, of which new models will 
make their debut at this salon. The 
American cars to be displayed in- 
clude the Cadillac, Chrysler Im- 
perial, Duesenberg, Franklin, Lin- 
coln, Marmon, Pierce-Arrow and 
Stutz. 


DISTRIBUTION CHANGES 





San Antonio, Tex., Nov. 13.—Sev- 
eral changes affecting the distribu- 
tion of automobiles and automotive 


products in this vicinity have been 
announced this week. 

The Leo J. Trost Motor Company, 
Inc., which was formed in Septem- 
ber, 1930, to take over the distribu- 
tion of Reo motor cars and allied 
products in Houston, Dallas and San 
Antonio, has sold its San Antonio 
branch to a newly organized firm 
known as the Jim Lemmons Reo 
Company, Inc. 

Announcement has been made by 
the Eason Motor Company, with 
headquarters in Houston, and a 
branch here, of appointment of dis- 
tribution of the DeVaux motor cars 
in southwest and southeast Texas. 





SEEAREEESEoun ° NIXITE’’ 


WE PERPETUATE FINISH 


This is the Wonder Finish that you have been waiting for. 
used on all Metals, Woods, Glass, Gold, Silver, and Autos, leaving a hard, 
Is applied like any and all polishes. 


dry, flint-like finish. 


such as Acids, Grit, etc. Instead, 
builds up the painted surface instead 


and material saved. 


3042 A. I. U. Building 





NO WAX OR OIL! NO STRONG ABRASIVES 


“NIXITE” has a mineral base, which 
also acts as an abrasive strong enough to cleanse any surface. 


THE NIXITE LABORATORIES, INC. 


ARTHUR A. NIXON, Director of Sales 
BREGTWRALSASCS HHS HRESMOH HE SAKSEH HARE BRR KAK EASE RHA 


Can be 


“NIXITE” 
of wearing it down. Time, Labor, 


Agents wanted. 


Columbus, Ohio 








Used Cars Without Slashing Prices 


® 


N. A. F.C. Aims at Restoring 
Ability to Consume Normally 


CHICAGO, Nov. 13.—Restoring the 

ability to consume normally as 
a means of ending the depression 
will be one of the themes of the 
annual meeting and financing con- 
ference of the National Association 
of Finance Companies to be held in 
Chicago November 17 and 18. Call 


‘|for the convention was sent out to- 


day by C. C. Hanch, general man- 
ager of the organization. 

Mr. Hanch said that representa- 
tives from 300 finance companies, 
with capital resources of practically 
$400,000,000, will take part in the dis- 
cussions. 

“Finance companies believe they 
can perform a valuable service at 
this time by employing their facili- 


ties to restore the ability to con-| 


sume normally,” said Mr. Hanch. 
“But we are not going to act on our 
judgment alone, and we have asked 
such men as Dr. David Friday of 
Washington, John M, Van der Vries 
of the Chamber of Commerce of the 
United States and James Dalton of 
New York to give us the outsider’s 
point of view. An analysis of the 
probable future of financing will be 
made by Milan V. Ayres, economic 
analyst of Chicago. 

“We are asking finance com- 
panies which are not members of 
our association to participate in the 
discussions as guests of member 
companies, In the past many fi- 
nance companies have given prac- 
tically their entire attention to 
financing automobile sales. The 
time has come when a great many 
wish to broaden the field of their 
activities and we intend to find out 
what will be sound terms for the 
public, the retail merchants and 
the finance companies for other 
lines of merchandise. 


“This year finance companies 


will do a volume of business in the 








neighborhood of two and one-half 
billion dollars. A still larger volume 
could be done at lower cost to the 
public if finance company paper 
was eligible for rediscount at the 
Federal Reserve banks.” 

The president of the National 
Association of Finance Companies 
is Victor L. Brown of Wisconsin; 
the vice-presidents are R. P. Bab- 
cock, New York; L. M. Rocheford, 
Minnesota; J. C. Allaback, Ohio, 
and B. F. Nysewander, Jr., Cali- 
fornia. The treasurer is J. Liston 
Nau of Illinois. 


DEALERS-SALESMEN SEE 
NEW 1932 BUICK MODELS 


Indianapolis, Ind., Nov. 13.—More 
than five hundred men directly de- 
pendent upon the automobile busi- 
ness for their income were the en- 
thusiastic inspectors of the 1932 
Buick models at the annual dealer- 
salesman meeting here this week. 

An atmosphere of encouragement 
was strongly evident throughout the 
program, in which officials of the 
Indianapolis zone presented the new 
cars to the dealer organization. In- 
deed, a happier group of automobile 
men has not gathered here in a 
long time. 

L. C. Burnett, manager of the In- 
dianapolis zone, which includes 
practically all the state of Indiana, 
presided at the series of meetings, 
including a special showing of the 
various models and demonstrations 
of chassis improvements, a luncheon 
at the Columbia Club, showing of 
the film production sponsored by 
the engineering and sales depart- 
ments of the factory and concluded 
by a banquet at the Columbia Club 
with a long program of entertain- 








ILLYS-OVERLAND 


is one of the oldest and largest manu- 


facturers in the industry. And being 


an independent company, it is more 


on its toes and quicker to act. Dealers 


who are on their toes should get 


ready now for better business in 1932. 


Write or wire for particulars of this 
profit-building franchise 


WILLYS-OVERLAND, Inc. 


TOLEDO, OHIO 
Willys-Overland, Ltd., Toronto, Canada 


WILLYS SIXES AND EIGHTS 


WILLYS-KNIGHTS 


WILLYS SIX TRUCKS 
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An Honorable Veteran 


N November 12 a transportation veteran celebrated its 
one hundredth anniversary. 

date. John Bull, the funny little ancestor of the modern 

railway locomotive, pulled its first train over the venerable 


Camden & Amboy Railroad in New Jersey. This was the| 
first time that any vehicle had moved under its own power | 


in the United States. 

In the final analysis, this strange little, puffing, panting 
veteran of the rails is the primal ancestor, once removed, of 
the modern automotive vehicle. ) 
power differed from that of the motor vehicle, though it was 
confined to rails, it represented the first groping of human 
ingenuity toward a self-propelled vehicle. It was the revolt 
against the limitations of animal transport. It was a per- 
haps unconscious reaching toward development of greater 
co-operation, broader freedom among the peoples of the earth. 

In the century that has passed since then, the world has 
seen a greater development in transportation than in all the 
years that had been up to that time from the beginning of 
history. From the humble beginning with John Bull and its 
diminutive train of hump-backed coaches, the vast railway 
system of the country has evolved. 
locomotives of today could pull a thousand John Bulls work- 
ing against them. 

But the real revolution in transportation has been the 
turning away from the railed lines and back to the highways 
that once bore all our traffic, in the slumberous days of ox 
cart and buggy. With the motor vehicle came personal 
transportation, free from the constriction of rails and sched- 
ules. Horses and oxen had been personal transportation, but 
slow and cumbersome. 


This new medium gave the individual | 


Though John Bull’s form of | 


The giant oil-burning | 


liberty to come and go as he pleased at speeds greater than) 


those ordinarily attained by railway trains. 


And we today are seeing the beginning of another trans- | 


portation advance in the coming of the airplane. At the 
present time we can only guess at the future of air transporta- 
tion, but even now it is easy to realize that from this medium 


will spring the greatest revolution of all in transport methods. | 


So it is that automotive men should participate, in spirit 


at any rate, in this celebration of the first great experiment | 


on this continent in giving the human race the mobility and 
the chance for co-operation upon which all of our progress 
is founded. 


°,° ° 
Politics or Prosperity? 
Y HEN Congress assembles on December 7, it will have a 
greater opportunity for constructive work than any 
similar body in history. It may be argued that war con- 
gresses have had sterner problems to face, but we beg humbly 
to doubt it. The greatest war of all time called 3,000,000 
men into the field. The present depression has called 6,000,- 
600 Americans into the trenches of hardship and suffering. 
Their relief from this sort of service is a duty, perhaps 
more pressing than “getting the boys out of the trenches by 
Christmas.” 
If Congress tries to play politics with human suffering, 
it will sink even lower in public esteem than the place it 
eccupies today, which is, certainly no mountain peak. 


If it) 


| 22-30—New 


continues to play politics many members will be speedily | 


relieved of the need for spending their time in Washington. 
That is a happy thought, because it is the one thing they fear. 


might profitably reconsider the atrocious tariff law that 
Mr. Hawley and Mr. Smoot presented us with some months 
ago. 
would bring renewed hope to certain foreigners living in 
foreign countries. 

In fact there are so many helpful steps that they might 
take, that we may hope that they will accidentally stumble 
a yard or so in the right direction before they notice their 
mistake, 


They might do this in spite of the fact that their action | 


| 





By way of a welcome indication of intent to work for |**?*’g.C'exeane- 


prosperity, instead of playing politics, our national legislators | 
| 30-Feb. 6—Chicago, Ill 


13-20—Kansas 








| is largely a problem of merchandis- 
| ing cost, rather than a direct mer- 
| chandising problem pertaining to 
}the marketing of the used car. 
There does not seem to exist any 
|} serious difficulty In the dealers’ 
| ability to find buyers for used cars, 
but, apperently, the losses involved 
}in disposing of the cars is the big 
| problem. Such has been the case 
jin our dealership, and in making a 
| Study of the figures as our state- 





Just a century ago on that | ment reveals them, I find that our 


|net profit in the new car depart- 


| Our net loss in the used car depart- 

ment, although we have been able 
| to maintain a gross used car profit 
|} on used cars sold at retail and have 
| Sustained a small gross loss on cars 
junked, 

We feel we have been able to doa 
fairly good job in our used car de- 
partment this year; however, we 
find we have a condition as stated 
above, due, of course, to the expense 
in connection with merchgndising 
the used cars, including rent, 
| Salaries, commissions, advertising, 
etc. It is utterly impossible to take 
|}in used cars at prices that will 
allow the dealer to build up enough 
gross profit to take care of the ex- 
| pense, and I believe here is where 
| the factory must assist. 

It has been my observation that 
there is a period each year directly 
| preceding the anticipated new 


| COMING EVENTS | 


ee 


NOVEMBER 


5-14—London, England. Internationa] Com- 
mercial Motor Transport Exhibition, 





Olympia Hall 

28-Dec. 9—Brussels, Belgium, Automobile 
Salon 

29-Dec. 5—New York, N. ¥. Automobile 
Salon, Hotel Commodore. 


30-Dec. 4—New York City. American So- 
ciety of Mechanica] Engineers, an- 
nual meeting. 
DECEMBER 


7-12—Atlantic ‘City, N. J. Motor and 
Equipment Association and National 
Standard Parts Association, Joint 
Trade Show. 

$-11—Atlantic City, N. J. American In- 
situte of Chemica) Engineers, meet- 
ing. 

JANUARY 

9-16—New York City. National Automobile 
Chamber of Commerce Nationa] 
Automobile Show. 

9-1j—Los Angeles. Annual Automobile 
Show of the Los Angeles Motor Car 
Dealers Association. 

10-13—Chicago. National Wheel and Rim 
Association, annual convention 
Edgewater Beach Hote) 

11-14—Detroit, Mich. American Road 
Biulders Association, twenty-nintl 
convention and show 

1i—New York City. Society 

motive Engineers, 


of Auto- 
dinner 


annual 





Pennsylvania Hote] 

16-18—Detroit, Mich. National Tire Deal- 
ers Association, annua] meeting. 

16-23—Newark, N. J. New c Automobile 
Dealers’ Association’s annual] show. 

16-23—-Buffalo, N. Y. Annual automobile 
how of Buffalo Automotive Trade 
Association, Inc., 174th Regiment 
Armory 

17-18—Chicago National Assoication of 
Finance Companies, annual] meeting. 

13-23—Cincinnati, Automobile show of Cin- | 


cinnati Automobile Dealers’ Asso- 
ciation 

17 -23—Milwaukee. Annual 
Show, Milwaukee 
Trades, Inc 

York. National Motor 
Show, Grand Central Palace. 

23-30—Detroit. Mich. Annual show, 
vention Hall 

23-30-—Baltimore. Annual Automobile Show. 

23-30-—Minneapolis. 


Automobile 
Automotive 


Boat 


Con- 


Annual Automobile 
Show of Minneapolis Automobile 
Trade Assoication 


24-30—Pittsburgh. Annual automobile show 
of Pittsburgh Automobile Dealers’ 
Association, Motor Square Garden. 
25-29—Detroit, Mich. Society of Automo- 
tive Engineers, annual meeting, 
Bok Cadillac Hotel. 
Annual Automobile 
Show of the Cleveland Automobile 
Manufacturers and Dealers Associa- 
tion, Public Auditorium. 
National Automo- 
bile Chamber of Commerce. Nationa) 
Automobile Show 
30-Feb. 6—Chicago, Il. 
Hotel Drake 
FEBRUARY 
Paul. Annual Automobile 
Paul Automobile Dealers, 
City, Mo. Annual) Auto- 
mobile Show, Kansas City Motor 
Car Dealers’ Association. American 
Royal Building. 
13-20—Los Angeles, Cal. 
Hote) Biltmore. 
22-March 5—San Francisco, Cal. 
bile Salon, Palace Hotel. 


Automobile Salon 


Show. 
Inc. 


6-13—St. 
St. 


Automobile Salon, 


Automo- 


; ment has just about been offset by | 
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By A. J. 
The Shaker Chevrolet Company, Cleveland, O. 
AM a regular reader of the Automotive Daily News and 
have been particularly interested in the articles per- 
taining to the ‘dealer used car problem.” 
The problem, as it seems to exist,* 


| 











| 
| 


LLOYD 


mode], when the dealers object to} 
with a fear} 


purchasing new cars 
that they will become overstocked 
and will not be able to merchandise 
these cars on a fair profit basis be- 
fore the new models arrive. The 
factories uSually have a number of 
cars to dispose of after the dealer 
feels he cannot take any more; con- 
sequently, each year there is a nasty 
situation existing, and much discus- 
sion and argument takes place, 

I believe the factories could assist 
greatly in relieving the dealers of 
the burden, both concerning used 
ear losses and change of model 
losses, if a plan were adopted 
whereby an additional credit would 
be set up by the factories on every 
new car shipped during the year 
and held as a reserve due the dealer. 
When the time arrives each year 
when the factory has a few cars 
which, as I have stated above, the 
dealer feels he cannot handle, the 
factory could ship these cars to the 
dealer and charge his reserve ac- 


| count with whatever amount it will 


stand. 

Certainly the dealer would not ob- 
ject to receiving these cars without 
any direct cost whatever, and in 
disposing of same the dealer could 
create an unusually high gross profit 
at the time of the year when he 
needs it most. The dealer would 
certainly feel that this additional 
new car profit could be credited 


| 








Here’s a Hidden Higher Discount 
Plan Which May Prove Valuable 


against his used car loss for the 
year, 
Do you think the idea has any 


possibilities? 


CADILLAC-LA SALLE 
IN OCTOBER AGAIN 
EXCEED LAST YEAR 


(Continued from Page 3) 


reached a total of 1,227 units, an 
increase of 16 per cent. over sales 
during the month of September. 
During the last ten-day period, 
when the record of 617 cars was es- 
tablished, Cadillac-La Salle cars, 
in actual] units, compared most fa- 
vorably with those of many me- 
dium and low-priced cars, 

“Although public appreciation of 
Cadillac-La Salle value has been 
growing all year,” Mr. Chick states, 
“we were really astonished at the 
sales activity during the last ten 
days of the month. Our dealers, 
in their reports to the factory, are 
most optimistic, and believe that 
they sense a very definite upturn 
in general business conditions.” 


SEEK TO INCREASE GAS 
TAX IN MINNESOTA 
Minneapolis, Minn., Noy. 13.— 
Recommendation to the executive 
committee of the Minnesota League 
of Municipalities for a 4-cent gaso- 
line tax, the extra cent to go to 
communities paying it, was made 
this week at a meeting of repre- 
sentatives of fourteen cities at the 
University of Minnesota. 


56 Profit 


in 10 Minutes 


for dealers who sell 


Pines Winterfronts 


1931 promises more sales than ever 
on this motor necessity. 


ERE’S the profit opportunity 

you've been looking for. You 
actually earn $6 in 10 minutes by 
installing Pines Automatic Winter- 
fronts! Your investment is small 
. +. prices are low... turnover is 
fast. And your profits are excep- 
tionally worth while! 

Motor car owners are more 
anxious than ever to make every 
dollar count. To Pines dealers that 
means one thing... more Winter- 
front sales. Because Pines Winter- 
front is a necessity, not a luxury. 
The public realizes that cold 
weather endangers the life of mo- 
tors not equipped with this auto- 
matic protection. . , that Pines 
Winterfront provides motor insur- 
ance worth many times its cost. 

New low prices on Pines Win- 
terfront, too. $15 for small size; 
$20 for large size. 

Don’t miss this chance for extra 
fall and winter profits. Order your 
Winterfront stock right now. If 
you do not handle Pines Winter- 
front and want more information, 
get in touch with your nearest 
Pines distributor, Or write us for 
his name. 


PINES WINTERFRONT 


COMPANY 
1151 North Cicero Ave., Chicago 








UEMER 


A New Profit-Maker for Dealers 


Here's the new device—the Pines 
Universal Fuemer—the only device 
that instantly starts cold motors! It 
fits all model cars and motors and 
can be installed in a jiffy. Used as 
standard equipment by threc fine car 
manufacturers. Not merely an acces- 
sory, but a NECESSITY. Ask your 
Pines distributor for full details, 


Fu PUNE S cpm 
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148 months of Up! 


Pisin as the rising sun, spectacularly steady as the sequence of the seasons, 
monotonously month after month for more than twelve years—The News has carried 
more advertising than in the same month of the year preceding. This growth has gone 
on in good years and bad, when customers were easy or the commercial cupboard was 
bare, while the country was fat with prosperity or frightened at the future. Every year of 
News advertising has been 1929 since 1919. Few businesses can show a similar success. 


No publication can match it! 


. 
a good but brief breaks, short 
term high pressure salesmanship, accidents—may cause 
short spurts. News growth has been startlingly consistent. 

There was never anything handed to The News, no 
showers of soup spilling into convenient spoons. It started 
with prejudice, dark shadows in the minds of buyers, si- 
lent objections that could not be openly answered. Every 
agate line in its early years was hard won. Every adver- 
tiser found out for himself that his expenditure was extra- 
successful. The News proved itself with coupons, with 
orders, with reader response, with sales across the counter, 
with definite results. The first department stores to use 
The News are spending more than a half-million dollars 
each in the paper this year! 

Remember, too, that for several years News space has 
been the highest-priced newspaper space in this country. 
News schedules cost real money, came only from real con- 
viction, (Remember also that News cost, per reader, per 
milline, per results—has been unusually low!) 

There has been only one reason for News success: It 
worked. It paid. It did a better job. It gave more value 
for the advertiser’s dollar. It reached more people, made 
up more minds, made more customers, scratched up more 
sales—in less time, and at less expense. 

And note this fact with four stars: The News has kept 
on gaining these past two years as it has the ten before. 
Advertisers have spent less money for advertising, but 
more for News space. Schedules generally have been cut; 
News schedules have increased. Advertisers as a whole 
have diminished; News advertisers have increased. 

Maybe you know of a better test of an advertising me- 
dium’s value. We don’t. 


Mieanwane, the automobile industry as a whole 
has been backward in the use of The News. (Although 
automotive advertising in The News shows a gain of 60,900 
lines in the first ten months of this year!) Many automo- 
tive advertisers have been unwilling to change their adver- 
tising method—although production methods and markets 
have changed radically. Many automotive advertisers have 
kept old lists intact—although the industry ruthlessly 


scraps any machinery or equipment when more efficient 
means are available. Many automotive advertisers have 
followed an advertising tradition—although the industry 
knows no tradition in other respects. Many automotive 
advertisers have adhered to standard practice—although 
the New York market is anything but standard. Many 
automotive advertisers have been slow to change—al- 
though the industry lives by lightning change. Regardless 
of what your attitude toward The News has been in the 


past, consider: 


Evruce the industry sells in 1932—or much of 
it is going to die. If there was ever a time to do some- 
thing radical, something new, something different in auto- 
motive advertising, that time is now! 

If nothing more is expected from automotive adver- 
tising than has been realized in the past; if space is still 
to be traded for placid publicity in static sections; if per- 
sonal acquaintance is still adequate reason in New York 
media selection—go ahead, dust off the old lists, spend the 
money the same old way. 

But if action is wanted, if sales are wanted, if the ad- 
vertising has a definite job cut out for it, if every last shred 
of value is wanted and demanded from your dollars and 
your space—how can The News in New York be ignored? 


Tits newspaper today reaches more people and 
more prospects in this market, in every section, every 
price class, every sales avenue—than any other medium 
in the market; than any other two newspapers. (October 
daily circulation—1,360,000 copies—was a new high!) 

More people read it more thoroughly, and with more 
interest. 

More people see every page, and everything on every 
page. 

More advertisers use it this year than ever before. 

And the News milline is at the lowest figure in our 
history ! 

Think over seriously the New York situation, and the 
New York schedule, And if you want more information 
—ask for it! 


TH K Lf N K ws @ New York’s Picture Newspaper 


Tribune Tower, Chicago + 


Kohl Building, San Francisco + 


220 EAST 42nd STREET, NEW YORK 
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Floor Button Supplements 
Clutch Pedal in Buicks 


(Continued from Page 3) 


Wheel] bases of the 32-80 and 32-80 
have been lengthened two inches. 

While the entire line embodies, 
as noted above, many new features 
of design and construction, general 
attention is undoubtedly focused on 
Wizard Control, which has caught 
the public fancy in preliminary 
presentations. 

The strategic factor, so to speak, 
of Wizard Control is the automatic 
clutch. This unit is operated by 
power supplied by the vacuum in 
the intake manifold, which is always 
Bvailable when the engine is run- 
ning. The clutch is controlled by a 
pressure of the foot on a floor but- 
ton, which makes possible smooth 
gear shifting without the use of the 
clutch pedal. It also gives an in- 
stantaneous change from free 
wheeling to conventional driving and 
vice versa. 

The conventional clutch pedal is 
retained, but need not be used in 
shifting unless desired, since the 
touch of the foot on the control 
button disengages the clutch at any 
time that the engine is running. 

When the control button is 
pressed down and the accelerator 
is released, free wheeling is ob- 
tained. But the moment the foot 
is lifted from the button or the ac- 
celerator is depressed, the clutch 
engages. This method of operation 





BUICK auxiliary seat 


is designed to give the driver the 
benefits of free wheeling, with the 
security of being able to change 
instantly to the positive control of 
conventional driving. 

The mechanism controlling the 
automatic clutch consists of a vac- 
uum cylinder connected to the in- 
take manifold through a control 
valve and a selector valve. The 
control valve turns on and shuts 
off the vacuum. It is connected 
with both the floor board button 
and with the accelerator. In this 
Way as soon as the 
depressed, regardless of the posi- 
tion of the button, the control valve 


shuts. off the vacuum and the 
clutch engages. The same action 
takes place, with the clutch en- 


gaging, when the button is released, 
regardless of the position of the 
accelerator. 

The selector valve is located on 


the transmission and is operated 
by the movement of the gearshift|of more 
‘¢ 

eu 
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| lead cold air from outside into the| 





accelerator is | 





lever. It controls the speed of 
clutch engagement, the design be- 
ing to give mechanical precision to 
the operation. 

The synchro-mesh -ransmission 
used on these new Buicks embody 
helical gears. This construction is 
designed to give a silent second 
gear and to permit smooth and 
noiseless acceleration up to forty 
miles an hour before going into 
high. The splined shafts and syn- 
chronizing parts are ground to in- 
sure a positive fit and smoothness 
in shifting. ‘The synchronizing cones 
have been increased in size to give 
positive shifting at all speeds. 
Countershaft bearings are rollers. 

The entire fuel system has been 
improved to eliminate surging, pop- 
ping and vapor lock. The carbu- 
retor has been redesigned, so that 
any bubbles forming in the gasoline 
at summer temperatures will not en- 
ter the nozzles and interrupt the 
flow of fuel. The gasoline pump 
has been made of ample size to 
insure an adequate supply for the 
carburetor under all conditions. 

In order to keep the fuel cool 
while passing to the pump, the fuel 
line is placed on the outside of the 
frame, where it comes in contact 
with the cold air sweeping by. That 
part of the line which passes the 
engine and transmission is covered 
with heavy insulating material. 


The air entering the carburetor | 
through the intake silencer has been 
lower from 40 to 50 degrees| 
below the average temperature un-| 
der the hood by placing a door in| 
the lower front end of the hood to 





carburetor. The door can be opened | 
in hot weather and closed in cold. | 
As a further protection, a shield is| 
located over the intake silencer, 
separating the incoming coo] air} 
from the heated air under the hood. | 

The oil temperature regulator has | 
been entirely redesigned. The core, 
inclosed in a casting with a pressed | 
steel cover, making it leak proof, is 
tilted to insure complete draining 
and prevent freezing. The function 
of the regulator is to assist in 
warming the oil quickly in cold 
weather and keeping it at a satis- 
factory operating temperature in | 
warm weather. 

Increased capacity and a greater | 
degree of silence are incorporated 
in the redesigned combination air 
cleaner and intake silencer. Special 
attention has been given to prevent 
oil leaks. The Series 32-50 and 32- 
60 now have a boot over the uni- 
versal ball housing similar to the 
Series 32-80 and 32-90. Oil seals are 
furnished at forward end of shifter 
forks, back-up light switch and at 
the front end of the countershaft. 


Radiator cores have been rede- 
signed, the thickness of the cores 
being increased. The fan efficiency 
has also been increased. 

Torsion balancer springs for the 
Series 32-60, 32-80 and 32-90° are 
provided with slots, so located that 
when the springs are installed these 
slots are staggered to permit the 
passage of oil throughout the spring 
bank. This enables the balancer to 





function at all times as a result 
uniform friction between ' 






BUICK’S new fuel system 


spring leaves and reduces noise 
when making cold starts. 

As an aid to cold weather start- 
ing, the battery capacity has been 
increased 12 per cent. to 20 per cent. 
and the ratio of the starting gears 
increased 27 per cent. The tooth 
form of the gears has been changed 
to obtain quiet operation when 
starting. 

A vacuum pump to provide power 
for the windshield wiper is an en- 
tirely new feature. With this pump, 
built in combination with the gaso- 
line pump, the windshield wiper will 
operate under all conditions, wheth- 
er the throttle is wide open, par- 
tially open or closed. The pump 
is standard equipment on the 32-60, 
32-80 and 32-90 series, and is fur- 
nished at extra cost on the 32-50 
models, 

The engine bore of the 32-50 has 
been increased ys inch. Other 
changes are dual carburetion, 
breather moved to center of crank- 
case, eliminating noise, the same 
type brakes as on the larger cars, 
full I-beam front axle, increase of 
rear axle shaft diameter, increase 
in rear axle housing tube size, with 
upset ends for brake discs, change 
of ratio from 4.54 to 1 to 46 to 1 
for better performance, increase in 
diameter of front axle spindles un- 
der inner bearing, 17%4-inch steer- 
ing wheel, % inch larger diameter 
in steering tube and column, rear 
end of frame improved and rear 
center cross member increased in 
size. 

In the steering gears the throttle 
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DIAGRAM of Buick automatic clutch control mechanism 


increase strength and reduce noise. 

In the 32-80 and 32-90 models the 
wheel bases have been lengthened 
two inches, from 124 to 126 and 
from 132 to 134, respectively. 

Buick has made another impor- 
tant change in wheel equipment. 
Except on the 32-50 business coupe 
and standard sedan, five wire wheels 
or five demountable wood wheels 
are standard. 

Both wire and demountable wood 


ing, as well as acting as a reservoir 
for the lubricant. 

The working parts of shock ab- 
sorbers have been redesigned to give 
longer life and silent operation. 

An important improvement has 
been made in the design of the 
chassis spring leaves. The ends of 
the leaves where they contact the 
leaf above are curled and the trim- 
ming of the corners has been 
changed to give full bearing across 
the plate. The leaves thus slide 





BUICK ENGINE ASSEMBLY, Series 32-90, left side 


friction is moved to the bottom of 
the gear and the controls mounted 
above the steering wheel hub to 
prevent binding. In the 32-50 se- 
ries, the steering gear ratio is 
changed from 16 to 1 to 17 to 1, 
making steering easier. 

Bronze thrust washers are placed 
back of all differential side gears 
and pinions to prevent scoring. Pin- 
ion bearings are press fits on the 
shafts to prevent turning of the 
bearings and wear on _ bearing 
spacers. The pinion bearing spacers 
are redesigned and keyed to the 
shafts, preventing deflection and 
turning between the bearings. In 
the series 32-60 the pinion shaft is 
increased in diameter at the pinion 


end and the rear axle ratio changed | 
from 4.45 to 1 to 4.54 to 1, giving | 
the diameter | 
of the ring gear has been increased | 


better performance; 


| 





from 10,6 inches to 10% inches to | 
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wheels have drop-center rims. 
Painted spokes, done with a new 
wheel finish, are regular equipment. 
With new hub covers, the wheel 
equipment adds greatly to the ap- 
pearance of the cars. 

Tire sizes are increased in all 
models, mounted on 18-inch wheels. 
The sizes are: 32-50, 5.50; 32-60, 
6.00; 32-80, 7.00; 32-90, 7.00. 

Details of mechanical improve- 
ments include a new spring shackle 
construction, having a threaded bolt 
and spring bushing. The threads 
are designed to prevent side motion 
and adjust the bolts automatically 
for wear and also eliminate bind- 


coe 


BUICK’S new oil temperature regulator 





freely and give riding qualities on 
the new cars similar to that for- 
merly produced after considerable 
mileage. On the 32-90 series metal 
spring covers are furnished, giving 
protection from dirt and retaining 
the lubricant. 

All rear axles are improved for 
guieter operation and greater dura- 
bility. The torque tubes on the 32-80 
and 32-90 have been increased from 
23%, to 3s, inches diameter at the 
strut rod lug. Differential carriers 
are strengthened by ribs. The 
pressed-steel housings have been 


(Continued on Page 12) 
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MULTIBESTOS ISSUES 
BRAKE SERVICE MANUAL 
FOR SHOP OPERATORS 


The automotive industry is com- 
menting enthusiastically on a brake 
service “bible” recently published by 
Multibestos Company of Cambridge, 
Mass., manufacturers and merchan- 
disers of Multibestos friction mate- 
rial and brake servicing equipment. 
It is entitled “A Merchandising 
Manual for Profitable Brake Servic- 
ing,” and is a compilation of the 
standard practices of successful 
brake service stations and depart- 
ments. 

For the man who is considering 
establishing a brake service depart- 
ment or station, the manual tells 
how to make brake servicing a go- 
ing, profitable business and gives 
him specifically its fundamental 
principles. For the veteran brake 
servicer it contains many valuable 
suggestions for operating at a profit. 

So far as we know this manual is 
unique. It certainly fills a long-felt 
want for the automotive industry. 
The chapter headings give an idea 
of the inclusiveness of its material: 
“Why Brake Servicing Is Attrac- 
tive,” “What Volume Is Needed to 
Make an Assured Profit?” “What Is 
Needed for a Profitable Brake Serv- 
icing Department,” “Layout of 
Equipment,” “Instructions for Ren- 
dering Complete Brake Service,” 
“How to Charge for Brake Servic- 
ing,” “Methods Used to Attract Cus- 
tomers,” “A Few Instances of Out- 
standing Successes in Brake Servic- 
ing Work,” etc. 

“A Merchandising Manual for 
Profitable Brake Servicing” will be 
sent without cost or obligation to 
any responsible person requesting it 
from Multibestos Company. 


ENGINEERS URGED 
TO CONTRIBUTE TO 
RELIEF FUND 


New York, Nov. 13.—Following a 
mass meeting of the engineers of 
the New York area in the audito- 
rium of the Engineering Societies’ 
Building, 29 West 39th St., an ap- 
peal for contributions has been sent 
to all members of the metropolitan 
sections of the four founder socie- 
ties by the Professional Engineers’ 
committee on unemployment, of 
which H. D. Parsons is chairman. 

This body, through its adjunct 
committees, was organized by the 
four societies to alleviate distress 
among unemployed members of the 
profession, of whom there are re- 
ported to be 2,500 in the metropoli- 
tan district. Of these, hundreds are 
in dire need. 

J. P. H. Perry. American Society 
of Civil Engineers, chairman of the 
executive committee, presided at the 
meeting, which was attended by 
more than 800 engineers. The gath- 
ering, he explained, was in the na- 
ture of a rally to inspire immediate 
relief action. 

Engineers unable to give financial 
assistance were urged to give of their 
time and effort in raising money, 
locating jobs and co-operating with 
the committee. 


BEAVER MACHINE PLANS 
ADDITION TO PLANT 
Syracuse, N. Y., Nov. 13.—The 
Beaver Machine Company, Inc., 
manufacturer of automotive special- 
ties, has awarded a contract for the 
construction of a concrete and steel 
addition to its plant at 1134 West 
Belden Ave. 


Classified 


Advertising 


Classified Rates 5c Per Word 





FOR SALE 


OPPORTUNITY—Body plant for sale, com- 

plete woodworking, Blacksmith, Paint, 
Metal and Assembiy departments, com- 
pletely equipped. Office complete, raw ma-~- 
terial stock, good will, going active busi- 
ness now, all for sale as a whole CHEAP. 
Now in litigation is reason for selling. 
Located in small town near Chicago. 
Shipping facilities excellent. Labor con- 
ditions ideal. Chance to have a business 
of your own if you know the body building 
business. Writing for particulars places 
you under no obligations. Box 287, Auto- 
motive Daily News, 350 Hudson St., New 
York City. 








NEW INSURANCE RATES 




















































FOR BAY STATE SOON 


Boston, Mass., Nov. 13.—As a re- 
sult of the failure of the special 
session of the Legislature to make 
any change in the present law, In- 
surance Commissioner Brown will 
promulgate the final 1932 rates for 
compulsory 
within the next few days. 

The announcement from the in- 
surance commissioner’s office came 
previous to the proroguing of the 
Legislature. 

The rates which will probably be 


automobile insurance 





represent an increase of 11 per cent. 
as were the rates promulgated by 
him several weeks ago. The rates 
published at that time brought 
forth such a storm of protest that 
Gov. Ely called the special session to 


endeavor to amend the compulsory 
insurance law in such a manner as 
to avoid rate increases. The insur- 
ance companies had asked a 20 per 
cent. increase in rates. 

The wrangling over the compul- 
sory insurance law and increased 
rates of the past few months has 
been the worst since the passage of 
the statute a few years ago. 





published Monday are expected to] VESTA REPORTS PRICE 


BUYING IS ON WANE 


Chicago, Nov. 13.—Evidence that 
the public is no longer buying solely 
on a price basis is found in the sales 
sheets of the Vesta Consolidated 
Corporation. Statistics show that 
40 per cent. of its business today 
is done in the high-price register, 
whereas five months ago batteries 
in the low-price bracket were the 
most popular. 

This change has been a Signifi- 
cant factor in securing for Vesta a 





20 per cent. increase over last year’s 
business, and indicated that upward 
of 12,000 Vesta dealers, scattered 
from coast to coast have discovered 
that a large percentage of car own- 
ers are willing to pay more for a 
battery that is more economical in 
the long run and assures freedom 
from the usual difficulties, particu- 
larly in zero weather. 


Cc. S. HAMILTON MOTOR CO. 
APPOINTS S. P. HIETT 
Dallas, Tex., Nov. 13.—C. S. Ham- 
ilton Motor Company, local Chrys- 
ler-Plymouth dealership, announces 
the appointment of Sterling P. Hiett 
as sales manager. 








High Compression 
engines give 


1 More Power 


2 More Miles Per Gallon 


3 Faster Pick-Up 


4 A Cooler Motor 


and ask only one thing: 
gasoline of HIGH anti-knock value 





Recommend: 


HTH 


T is not by chance that Ethyl Gasoline 


is here—ready to welcome high compres- 


Ethyl fluid. 


sion engines—ready to bring out their full 


power smoothly—economically! 


Ethyl was developed for this 


cause they wanted to build high compression 


engines automotive engineers started the search 


that resulted in Ethyl. 


Be- 


very job. 


compression ratios. 


That is why Ethyl Gasoline is here. 


many counts and ask only one thing: 


After seven years of research they developed 


It is 


why car manufacturers are now increasing 


Higher compression en- 


gines give a car competitive superiority on 


that 


gasoline of HIGH anti-knock value be used. 


Engineers have always known that the more 


gasoline is compressed in an engine, the more 


power it develops. 


they discovered that ordinary gasoline cannot 
stand high pressure—so they started looking 
for something that could be added to gasoline 
to keep it from going “wild” under strain 
and wasting its power in the violent explosions 


that cause harmful knock and overheating. 


And as far back as 1914 


The owner of a 


York City. 


every place where gasoline is sold. 


high compression car need 


never worry about getting the proper gasoline, 


Ethyl Gasoline is now on sale in practically 


Over 


250,000 pumps in the United States and 
Canada bear the Ethyl emblem. 


Ethyl Gas- 


oline Corporation, Chrysler Building, New 


YL GASOLINE 
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IN A NEW MODE! sure, It measures the flow of grease|Evergreens and_ shrubs _ further 

a F 7 cy pacatna the manufac- aes = — At a 
( ) { by A r( ym écndiatans urers ‘ ood 

pera e ir The inlet and outlet of the Niagara upon the building. Pi ae 


. The Niagara grease meter in its| ease meter are in a straight line| The plant’s equipment consists 
Engine latest model is a device designed for/inq are threaded with %-inch|of the most modern power washing 
the positive measuring of all grades/.+.,gard tapered pipe thread. Over-|machines, a battery of grease lifts 
of grease used in motor vehicle lubri-| 41 length is 6% inches, width 41%|and power lubricators, brake test< 
™ cation. The dial on this meter] inches, over-all height 3% inches.|ing.and wheel aligning machines, 
reads in pints, according to the sp2ci-|46 meter may be set either hori-|electric gasoline pumps and other 
cations of the Bureau of Standards, zontally or vertically to secure easy | @ccessories, 
which do not allow registration by reading ¢ of the dial. 
weight. The dial hand indicates 
quantities up to eight pints and the 





























10,000 and then automatically re- 


peats. The hand may be set back to} CONFIDENCE BY $40,000 
zero from any point, but cannot be | ADDITION TO PLANT wan Teak sateen 


set forward. —_——— INDUSTRY 

The dial face is aluminum, which Cleveland, Nov. 13.—Opening by 
cannot chip or discolor, The figures|the Frankel Chevrolet Company of 
are deeply etched and enameled.|/an impressive $40,000 super-service 
Working parts of the grease meter/station of stone construction at 
are of cast bronze and aluminum|Superior Avenue and East 105th 
machined to precision standards. A|street here expresses the confi- 
separate outer casing of fine gray|dence which this company has in 





iron, dipped in molten zinc, protects| the future of its business. WRITE! 
the working parts and will with- The new plant has wide concrete Mullins Mfg. Corp., Salem, Ohio 
stand a pressure of 300 pounds.| approaches on all sides. It extends wee ee dete nuliding. Donat, 











Measuring by volume the meter op- for 110 feet along East 105th Street. 


Four spray painting outfits which | ‘ ° e ° . 
are operated on compressed air Cumulative New Passenger Car Registration Statistics, Oct. , an 


taken from an automobile engine 

cylinder by a special “take off”) Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, 

comprising inlet and exhaust valves, Springfield, Ill, and New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Readers desiring county, 
city or town lists, or lists of owners in any given section, may obtain these by addressing any of these three companies. 


screwed in place of the spark plugs 
have recently been announced by Some of this data has been published previousuly but it is given here complete for the convenience of our subscribers. 
the De Vilbiss Company, Toledo, O.| In this table 10 states and the District of Columbia. a ° 


j “ i Y nN j ish- _ 7 f J : 
war alte teak aaa Sua aaa Returns for today: Arkansas, Florida, Minnesota, Wisconsin and the District of Columbia 
by the modern spray method. This 
neW De Vilbiss device, attached to 
any automobile, truck or tractor en- 
gine of four or more cylinders, pro- States 
vides compressed air. 

It is only necessary to remove a 
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Spark plug and screw in the Auto- aan 
Power unit. The long air hose;Arkamsas | 0 1) 0 2) 0 12) 3) 718} __ | 2 an 2 
reaches any spot, indoors or out. (Delaware | | 1) 19) = 4 96 | 10} | 1 2| 1| 1} 1| 1 | 2 

The “take off” is a single compact | Fjorida | 24 a 461] 37) a 2) | 403 “i a —3 5 
unit, so designed that only fresh illinoi ; |. 77 a[__i67| 77) 1402, ; gg oo ae ’ 
clean air from outside the engine is| ——"®S 1 sae iiadeat i 02] 147, «10 96 11] _139! 9} _«87|_—«1305, df (103) |} 47| 60 
drawn into the cylinder for com- Maryland { 17 1 52) 5] 604] a 1 11} | 22! 7| 38 360 10] 23] 8 10) 4 
pression, The engine cannot be in-| Minn. | 8 4 68) 4, 713] o|Cti<(a!CU|l!”!™C)ltCti‘ “;:S*CO*‘*C*CtT:C‘i CCC § 
at by the prolonged use of these | Nol Dakota a eo T 7|_ “3 Seyret ee ee 
outfits, : aoe —. En a a oo 

The De Vilbiss Type WVH-601 ‘Ss. Carolina] 6 ti ae ‘| 365] 21 | 7 2| 6 | 3] 217, | 2| ae [ ; ow 1 
comes equipped With one VH take- Utah 1 2) 1| 16) Li __ 74 3| 1 5 4| | 6| 58 3] ieee 7| oS i 
off valve with extension, one GF | Wis. | 16 2 54, ~S<6 431] 39). ~2| ~~ 28 3 a) a a) 366 a ——" a ee 
suction feed spray -, WO aif saa |”: Cid” hn RD 7% ; : — — “Te ee 
teen-ounce glass cup and one twen- | : 
ty-five-foot length of ys-inch ee Totals | 173} 18 520 115 4954 | 383| 18 212 33 | 341) 28) 231| 4067) 48 | 277 | 95! 133} 93 
; . ir se wi ferrule an 
—— io ee ee eee ee 

The De Vilbiss Type VH-602 is Dela.,. 0 | 27 = 2 25, 5 73] 10 | 3 i 2| 7 9} 145) i] 4 3) 5 
equipped with one VH take-off with | Fia., 1930 | a 11 29 125 15, 614] 55) ase a 3 os 4 aa 881] 9] 31 15] 13] 6 
extension, one GP pressure feed ; <= _f 47 *18)——442;——«00] ~—=«S21]~—=«189] ~~) «125 | 200, +24) (178) 2677; + GOf 110; 52; 52) ‘38 
spray gun with 24-ounce metal cup, | 4.” — ———— ———# ieee tnanaicnanaminananeen ie nee a 
two air caps, wrench and cleaning | sof ||] 14 | _ 46) 15] 3} ‘768, 8 19) 1) a 
bush and one 25-foot length .-inch aes. Minn.,’30 | 2 5 170 13| 1030] —_108) 2 22 | 85 20 30, 1186S] 37,20) 37 7 
braid-covered air hose and connec-|N,D.’30 | —_—| 4 19} } an 7 11| | i) > a a ai, 3 a oe a 
tions. ; . 39 ee een ennnee: ga ee El a _— a 

The De Vilbiss ‘Type VH-603 is} 8: | ditt Nis ane Milani thea’ a CC a 3 
equipped with one VH take-off and|Utah,’30_ | 2) i388] Sa] ; jij 15] 1ea]——iA] CCC 3| 3 
extension, one CB pressure feed} Wis., 1930 | tae 11 233} 17 a) 64| 1 32) | 68) 24! 80) 1073) 4] 36) 39) 18} 16 
spray gun with am - = D. C., 1930 | [= 3, 66. ier vit ' — ee eal “co” [a Cammeet 
2-g ssure feed paint tan 

orien yrommme Sek pan Totals,’30 | 92; 88) 1387; 188, 6161] 608| | 257] “| | 133, 444;—= 93] 277 1| 


one KL 24-ounce pressure feed cup, 
one 25-foot length ;%-inch braid- 


covered air hose and connections, i ue 
one 25-foot length %-inch braid- 3 S 3 
covered air hose and connections | States 8 3 3 Totals 
and one 25-foot length ;*s-inch fluid 3 a 3 
hose and connections, 5 z 3 
The De Vilbiss Type outfit VH-604, 
Arkansas | l | 6| l 5| | l l 80 | 22| 3| 7| | | 2| 2| | 763 


which operates from two cylinders 
on any six or eight cylinder engine 
and, therefore, produces a greater 











Oelaware | 3] a | 5] 9| |: @} 18) | 6| | 3] | l 297 
Florida | | a) i 4 10} 7 | 1] 201 | 48) 3] 17| noe 11 3| | 1,416 
































volume of air than is provided by | =,.—.——_,_ —_,.,. —— Se 
the other units, comes equipped with Illinois | 17) 8] 15582] | 107) _ 581} 191) 30| 179| 9| | 126| 14| 9| 5,412 
two VH take-offs with extensions, | Maryland | 7 1| 38) 15} 13] 22 | 4| 175 | 74| 8| 36| 1 | 29) 4| | 1,629 
one VH tee fitting, one = — Minn. | 2| 1| 37| 10) * 36] so; tC<‘<‘iY;*é‘ S 245] ~~ 60 = = ee i | oO 8 8 1| 2,126 
feed spray gun with wrench, one a Ce ee ee Rng zoo 
2-gallon pressure feed paint tank, Set iecani sitesi cialis Pe 880 
one KL 24-ounce pressure feed cup, | 8: Carolina | | ! | s 7 Al { 85|- 28) 5| 8. ! | 4 1| 814 
one 25-foot length y%-inch braid-| Utah | | 1| 4) 1 4| 3| 9] 5| ar) | | 6| | | 237 
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one oot length %-inch br D. of Col. 3| 33/ 17 l 6| 62| 1| 36| l 13| 3| 2|___1,575 
| 






















































covered air hose and connections — 
and one 25-foot length 35-inch fluid | Totals | 25| 18} 348; 99) 294 | 237| 1 30} 1753 | 588) 77| 432| 11} 2| 297| 43| 19| 19,273 
hose and connections. , 

These outfits retail for $13.85, __ J nied cae = Lee 45 | 17 2| jdt 
$22.75, $64.50 and $71.50, respect-|Dela.’30 | 2! 1| 6 4A] ] ij | 7| 1| 3| l 1} 3| | 354 
ively. — Fla., 1930 | __ 3 2| 25| 16) 14] 15} | 1) Tal 51| 10) 16} | 14] 9} 2| | 2,182 
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RUSCO SALES MANAGER a HL, "30 a) in Oe ee 
MOVES TO FACTORY | M4..’30 _| 4) : 54] 15] 43] 8 4| 9 68; 51] Ss] == | 4[ aj 82,1852 

Middletown, Conn. Oct. 13.—R.|Minn.’30 | _‘5 16| 95[ 23 44| 60) i] 9) 198] 107 31| 86 1| 51] 65) 18) 6| 3,592 
C. Brown, sales manager of the| N. D.,’30 x | 3} 15) 5| MN} 2 | | 26 | 19) 1| 13| | 12] 21| 1| | 664 
Gast we Orttes of the Russel S.C.,"30 | 1| 5 9| 4| ba 12| | | 43 | 28) 3) 16| | 4| | 1| | 1,614 
anufacturing Company, makers | qaai>a0 7 eres —— seq ea = ; nN 
of Rusco brake linings and more pe CE |) | | a | ee ee 
than 400 other fabric products, has | Wis» 1930 | Zi 14| 189) 39| 72 | 33; 1| 10 162] 135) 23) 98} 19 | 69| 10) a Dane ee 




















| 7| 36) 16| 35 31| 36) 4) 30) 1 9 7" 4 
Totals,’30 | (70; 104; 747; 200; 399) 388) 28 56) 875} 684, 117] 640) 8} 148] 320, 88) i 24,800 


*Not in production at that time. 








moved his headquarters from the 
New York office of the Russell 
Company to the factory at Middle- 
town, 
























































































KELSEY-HAYES 
PRODUCES NEW 
COMPOSITE DRUM| 


(Continued from Page 3) 


still be quite stiff, while the brak- 
ing ring is made of an alloy steel 
known as S. A. E. 5140. This steel 
has been found by experiments to 
give the best results both as a 
frictional surface and a surface of 
very durable wearing qualities. 
This alloy steel when normalized 
embodies a grain structure which is 





score 1n uSeé 


severe 
and practically eliminates this trou- 


very difficult to 


ble, it is claimed. 
Heat radiation, so called bell- 


mouthing or distortion of the brake 
drum ring portion, has all been con- 
sidered in the design of same in 








formly ribbed to provide stiffness 
and prevents distortion as well 4s 
to radiate the excessive heat. This 
brake ring is are welded to the 
stamped back plate, therefore mak- 
ing a permanent joint, which is 
also a good heat conductor. 
Furthermore, the grain structure 
ar, grain flow in the brake ring is 
circumferentially around the drum 
as this alloy steel brake ring 
made of a hot rolled mill section 
which is hooped in a circle, welded 
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What is said to be the world’s 
smallest silent chain drive has been 
announced, by Link-Belt Company, 


Indianapolis, Ind. 


It is a y%-inch pitch silent chain, 
and compares with 
silent chain drive which for thirty 
years has held the enviable reputa- 
tion of combining flexibility, dura- 
bility and efficiency in the trans- 
mission of power in horsepowers up 
to 100 and over. 

This new chain is made in three 
types—Middle Guide, Side Flanged 
and Duplex. The Middle Guide and 
Side Flanged chains are employed 
where all shafts are driven in one 
direction, and the Duplex chain | 
where reverse direction is desired | 
on some shaft or shafts, or where 
adjustment features are desired. 

The “X” type pin (patent applied | 
for) assures a chain joint, in 
size chain, that will give long and | 
efficient service, the makers claim. 

This tiny chain was brought out | 
to meet the growing demand of 


power transmission engineers, ma- 
chine designers and machinery 
users for a positive, yet flexible, 


drive for fractional horsepower mo- 
tors and units. 

A new folder, No. 1260 
and illustrating this new 


describing 
chain, is 


| available upon request to Link-Belt 


Company. 


| VESTA NAMES SIMPSON 


| 


;ment of G. 


| “ee - 7 . : 
| Consolidated Corporation is an- 

nounced by Samuel F. Baker, vice- | 
| president and general manager. Mr 


NEW YORK MANAGER 


Chicago, Nov. 13.—The 


of the New York branch 
associated with | 


Simpson has been 


| the B. F. Goodrich Rubber Company | 
} 
for over seventeen years 


| ment 
brother, the late Phil A. Koehring 


| 


| provides 


that the outside of the ring is uni- | 





NATIONAL EQUIPMENT CORP. 
ELECTS WM. J. KOEHRING 
Milwaukee, Wis., Nov. 13.—Wil- 
liam J. Koehring has been elected 
president of the National Equip- 
Corporation, to succeed his 


and carefully sized, then normal- 


1Zec 
This composite brake 
maximum brak 


drum cesign 
ng effic- 





s with 


durability 
is |comparatively low brake pedal press- 
ure and adds greatly to safety and | 
the ear performance, 


jency, aS well ea 


the Link-Belt | 


this | 


appoint | 
O. Simpson as manager | 
of Vesta | 











AUTOMOTIVE DAILY NEWS, SATURDAY, _ NOVEMBER 14, cs 











A.M. WOLF OUTLINES 


ENGINEERING TRENDS 
AT A. S. A. MEETING! 


(Continued from Page 3) 
| weaknesses in new models before 
production is started, and for testing 
| production models as well, the real 
|proving ground for motor vehicles 
|is the roads over which they are 
|driven. This statement was intro- 
|ductory to a very Interesting discus- 
ision of “Mechanical Developments 
}in the Automotive Field,’ which was 
given by Austin Wolf, consulting en- 


of the Automotive Service Associa- 
tion held at the A. W. A. club house | 
| here last night. 

Despite the efforts in design de- 
velopment of factory engineers with 
the facilities at their disposal, Mr. 
| Wolf continued, many of the fea- 
j}tures in motor cars emanate from 
the service station. 
ing departments fail to foresee and 
;necessary design changes result. 

The principal developments dur- 
ing the past year have been made in 
the transmission and contro] mech- 
janisms. These are represented 
isynehronized and 
'types of transmissions and modifi- 
cations of free-wheeling exemplified 


| will be announced on Saturday. The 
itrend is to place the free-wheeling 
devices back of the transmission 





| with lever control located on the 
| dash. 

Progress in the development of| 
transmissions, in which noise has 


| been greatly minimized, has been as- 
| sisted by the advances made in the 
| production of gear teeth which can} 
ibe kept within limits of .002 
in spacing and contour, Grinding of | 
| the gear teeth has helped to correct 
distortion which results from heat- 
itreating. At the present time there 
lic a trend to develop a tooth which 
lis slightly distorted, and which takes 
its proper shape under loads, 

Heavy plates are now used in 
lclutch designs to give long life to the 
junit through the effective dissipa- 
| tion of the heat which is generated. | 
'More consideration is being given 
also to the ventilation of clutches. 


Much development has. taken 
place especially in combustion 
ichamber design, to control flame 


travel and detonation of automobile | 
In general maximum com- | 


lengines. 
max 
been reduced from 5.5 to 1 because Of 
engine roughness, although 


| with still higher optional ratios. 


gines now develop 1 h. p. to 3 cu in.| 


of piston displacement, and on the 
Duesenberg the remarkably low fig- 
ure of 1.6 cu. in. is provided per h. p. 
There will be three or four 
twelve-cylinder engines. An 
lesting deve lopme nt in this 
the American-La France fire 
Much of the success of automobile 
ines is due to improved foundry 
and the use of nickel 
chromium alloys and the develop- 
ment of nitriding for hardness 
the cylinder walls and 
long life. Improvement 
i valve cooling has been made pos- 
by the ability of the foundry 
andle difficult coring to provide 
\ jackets around the valves. 
Inserted valve seats have been 
adopted by some manutacturers. 
Cadillac and Yellow Truck engines 
use a valve adjuster which prevents 
the valves from riding in the opened 
position. Long duration tests of 
engines with this improvement have 
given excellent performance results 
In exhaust valves salt cooled and 


inter- 
field is 


el Nf 


practice 


of exhaust 
sible 
to } 
water 


| copper cooled designs are recent im- | 


ovements in automobile practice. 
Valve spring surge is controlled 
| by the pitch of the springs and the 
| closing of the spacing between some 
| of the end coils. Damping fingers 
which touch the valve spring are 


| pr 


come surge. 
Aluminum pistons predominate, 
with the invar-strut type favored by 
;}manufacturers, followed by the 
split-skirt type. Experiments are in 
progress to develop magnesium alloy 
pistons. 
With present day high-powered, 


gineer, before the monthly meeting | 


Weaknesses de-| 
velop in service which the engineer- 


by | 
free-wheeling | 


by that of the Buick models which | 


inch | 


ipression ratios have reached a cli- | 
at about 5.3 to 1. Some have 


some | 
‘standard ratios are higher than this, | 


En- | 


more ; 


engine. | 


and | 


of | 
consequent | 
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Equipment -- - Development 


3-16 in. Pitch Silent Chain) 
Announced by Link-Belt _ 








ane engines it has been a Drop center rims and 17 and 16- 
ferro agn A  gpe drs agg "a. | inch wheels are in general use. One 
|sumption. Blow-by increases with | Manufacturer has developed a tire 
Speed until a certain speed is| Which mounts on the hub and re- 
|reached when the increase in| quires only 10 to 15 pounds pressure 
| blow-by is out of all propomion to|for the rear tires and 8 to 10 for 
| the engine speed. Piston rings de- | the front 

ro cake 2 aa | X-type frame cross members were 
: f introduced by Auburn and a box- 
| move surplus oil and to retain the | type side rail is a Packard feature, 
;edge over a long period. The tend- | Both are intended to provide greater 


| ency for rings to rock and thus wear 
| the cutting edge has been reduced 
| by a center groove in the ring, 

The problem of vapor lock has 
| been overcome by locating the fuel 
| lines away from centers of excessive 
| heat 
One of the problems in ignition 
| of high speed engines is to keep foul 
gas away from the spark plug points 


| Missing at high speeds is due to 
this contamination. 
One of the interesting develop- 


' 
|}ments has been the vacuum spark 
control developed by Plymouth which 


instead of the 
| form spacing. The unsymmetrical 
| Spacing reduces fan noise by making 
| the noise developed by the fan har- 
monize with other engine noises. 

An important step to provide 
proper lubrication has been the de- 
| velopment of oil coolers to maintain 
the proper viscosity 

The “floating power” type of en- 
gine mounting introduced by Plym- 
|} Outh takes care of the vibration in- 
herent in four-cylinder engines. It 
will probably be a feature of other 
Chrysler models to be introduced. 

The “Startix,” a device which au- 
tomatically starts the engine when 
the ignition key is turned on, cuts 
out when the engine is started, and 





;}cuts in again when the engine is 
Stalled, is one of the features of the 
| year, 


mounting with unit 
been developed by 


A rear engine 
| power-plant has 
Yellow Coach. 


retards the spark when the accel- 
erator is released 

Cooling fan design has turned to 
unequal spacing of the fan blades | 


usual practice of uni- | 


| chassis rigidity. Lack of rigidity at 
the front end is noticeable in many 
cars. One manufacturer tries to 


| overcome radiator weave by hooking 


}the fender to the radiator shell 
while another has developed a sta- 
| bilizing device which consists of 


| weighted arms located at each side 


| of the front cross Member and so 
|} arranged as to resist movement at 
the front end 

Controls have been developed tc 
simplify car operation. 

Much remains to be done in facil- 
|itating body servicing. The proper 


;}mounting of bodies is being given 
}more attention because of the harm- 
ful effects of improperly located 
body hold-down bolts. 

Streamlining of bodies wil] be a 
| gradual development but it is doubt- 
ful if the tear-drop type will result. 
| There are too many kinds of lu- 
bricants used in the lubrication of 
jthe chassis. The number should be 
reduced to two or three. 

Mr. Wolf is of the opinion that 
the Diesel will not be developed for 
automotive use. Its field, he be- 
lieves, is limited to that of constant 
speed and will not be developed to 
meet the variable speed require- 
ments of motor vehicle use. 
| In concluding Mr. Wolf remarked 
that service station costs were too 
| high as compared with factory costs 
of the same type of work. 
| Following an interesting discus- 
sion of Mr. Wolf's talk, an ijlus-e 
trated lecture on “The Cooling Sys- 
}tem and Its Care” was given by 
|D. H. Greene of the Prestone Divi-e 
sion of the National Carbon Com- 
pany. 





| WOULD you 
| BUY SPAGHETTI 


| 
| 











Of course not Then why Jet some wblesaler s« ve a bunch of bras 
fittings from a mixed pile in his bin like spaghetti in a barrel’ 
When you do you are likely to get parts with damaged threads, batterec 
seats you have no orderly way to keep then when you want a ce! 
tain fitting for a job you have no way of identifying it; you guess wt 
your cost, the selling price, and a your P 7 unles you op t 
hunt a price list, for bulk fittings neve < } t { 
Mm yourself a favor and 
quit thi old-fash: ri nen 
vay of Sawin bri 
ngs Tell your 
| ( want 
i 
W wo. -s-ce BRASS REPLACEMENT PARTS 
~” MALE UNIOW 
| } . i e me bstitlute The re pre Labi 
bec ine 
}. There is 1 gue ork about your 
cost or selling price vour COosBL pe 
be and & ! price per fitting Js 
on the be 
phd Shel Th | 2. No “groping n the dark to fine 
aoe ee : f in t H io ] 
what you want; a picture of the fit 
ting, size, type and make and mode 
ol car it fits on the box 
= 3. No damaged stock, the box protect: 
the soit brass threads and seats 
If your jobber caunot - : A 
j 4 with BUY 4. They cost you less and are easier te 
ere oe ; , sell BUY THE BOX 
THE BOX Replac 
| 
ieul Parts use the 


coup 


E. EDELMANN & CO. 


2352 Logan Bivd. 


Originators of 


A BETTER METHOD 


SMALL BRASS FITTINGS 


used by one manufacturer to over- 2 ee EC OUPON@T eee 


E. EDELMANN & CO., 


2352 Logan Bivd., Chicago, Hl. 


il Mail us the whole story shout “Buy 
Neme 
\ Address 


City and State 





Chicago, Ill., U. S. A 


“BUY THE BOX” 


OF MERCHANDISING 


7 > 
the Box" 


replacement parts. 
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Safety, Comfort, Quiet and . 


Convenience Feature Buicks 


(Continued from Page 8) 


changed at outer ends, with welded | 


flanges for the brake discs, instead 
of castings riveted to the housings 

An interesting feature of the new 
Buicks is the ride regulator The 
shock absorbers are equipped with 


metering valves, which may be ad- | 
justed by a slight movement of 4a| 


lever on the steering column, per- 
mitting the driver to regulate the 


shock absorbers while the car is in| 


motion. A wide range of adjust- 
ments can be made. The ride regu- 
lator is supplied as regular equip- 
ment on all models except the 32-56 
business coupe and the 32-57 five- 
passenger sedan, for which it is sup- 
plieq at extra cost. 


The bodies by Fisher are newly 
designed from radiator to tail 
lamps, yet the ensemble retains 
the Buick individuality. The slop- 
ing V-V windshield has a rakish 
tilt, lessening wind resistance, with 


the customary outside visor omitted 
in favor of an inside sunshade for 
closed cars, having universal adjust- 


ment to front and side. Large 
doors and windows are used and 
sills are of the curved coach type 
The slender radiator shell, newly 
designed on oval lines, has chrome 
beaded shutters. Fenders are long 
and racy. Headlamps are bullet 


shaped, with fender parking lamps 
to match. 


The front license bracket 


plate 
is attached to the right side of the 
bumper, a new location that per- 
mits unobstructed view of the} 


radiator front lines. Special safety 
night glass is used in the tail lamp 
lenses to provide an adequate 
marker at all times. 

The steering wheel may be raised 
or lowered to suit the individual 
and an adjustment is provided at 
the rear end of the steering con- 
necting rod so that the steering | 


| electric type, 


| cle for gloves, maps and other arti- 


grouped on the left side of the panel, 
| directly in front of the driver, and 
| are clearly visible at all times. This 
clear visibility has been made possi- 
ble by the introduction of a three- 
spoke steering wheel, to give 
driver a clear view of the instru- 
| ments at all times. 

The figures on the dials of all the 
instruments are larger. The speed- 
ometer is of the new pointer type 
design. A hand similar to that on a 
clock indicates the speed. 

The gasoline gauge is of the new 
to assure accuracy. 
The instrument group is completed 
by the water temperature, oil pres- 
sure and ampere gauges. 

A compartment built into the in- 
strument board on the right-hand 
Side provides a convenient recepta- 


cles. This compartment has a spe- 
cial lock and key, so that when 





| Which are left open to insure flex- 





wheel may be kept in proper posi- | 
tion to maintain an wnobstructed | 
view of the instruments. 

An improved door-locking system, 
operated by an up-turn of the door} 
handles, makes it possible to lock | 
all doors from the inside, preventing 
unwelcome intrusion. It is impos- 
sible to lock one’s self in or out of} 
the car accidentally, as the handle-|} 
operated locks are automatically re- 
leased when the door is opened or 
closed. To lock the car when leav- 
ing it, all doors are locked from in- 
side by the door handles, except the 
right front door, which is locked by 
a key from the outside. 

Windshield wipers on the closed 
bodies are mounted on the inside, 
all mechanism being inclosed and 
protected from the weather. Double 
wipers are furnished on all of the 
Series 60, 80 and 90 models, except 
on models 32-66C and 32-68C, which | 
have one. On convertibles the wip- 
ers are mounted at the lower part 
of the windshield bracket. 


| on the vertical chrome-plated head- | 
lamp brackets. 


rounded effect has been obtained. 


parking the car in a public garage 


or parking space where it is neces- | 


Sary to leave the switch key it can 
be locked, keeping the contents safe. 

In the new body construction, all 
panels are welded together, except 
the rocker panels between the doors, 


ibility. All moldings, including the 


drip moldings, are pressed directly | 
jinto the metal, eliminating nailed 


moldings. Visibility is increased by 
the increased slope of the windshield 
and the narrow head rail and 
smaller section door posts. 

New door hinges, new locks and 


the | 
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new dove tails are designed to give 
doors that are tight and non-rat- 


| tling, yet easily operated. 


The chassis lubrication fittings are 
so placed as to leave an unbroken 
surface to the running board skirts. 

All coupe models have windows 


|to the rear of the doors, eliminat- 


ing the blind spot. 
Dual trumpet-shaped horns are 
mounted on each side of the hood, 


For hood ventilation, the custom- | 
ary slit louvres have been replaced 
by door-type ventilators with 
chrome-plated wind-split handles. | 
The hood catches are concealed. 

In designing the rear end, 


a 


2 


BUICK STRAIGHT “8” 32-6658 


A one-piece metal cover completely 
incloses the rear end. There are 
| dual tail lamps, except on the Series 
32-50 business coupe and the Series 
32-50 standard sedan, mounted on 
tapering tubular chrome brackets on 
the rear fenders. Trunks designed 
to conform to the rear end lines 
are furnished as regular equipment 
on the 32-58C five-passenger con- 
vertible phaeton, 32-68C five pas- 
senger convertible phaeton, 32-86 
five-passenger Victoria traveler 
coupe and 32-91 five passenger club 
sedan, 

Large, deeply upholstered seats 
are used. New materials are used 





Rubber pads are furnished on the 
clutch and brake pedals of all cars. 
The accelerator pedal is placed in 
an angular position and the heel 
rest lowered for greater comfort. 

Tne instrument panel and instru- 
ments are new in design and ar- 
rangement. The instruments are! 


— 





for closed models, consisting of mo- 
hairs and whipcords, in colors to 
harmonize with the body finishes. 
Open models have genuine leather, 
in tan, black and gray-green, piped 
in contrasting shades, with whipcord 
optional in convertible models. Wide 
plaited button-type cushions and 





REAR VIEW of Buick Model 32-86, with built-in trunk 





back are standard, except on open 
cars. The 32-90 limousine offers 
seven trimming combinations, in 
plush, whipcord, broadcloth and 
leather. 


Closed cars also have wood-fin- 
ished garnish moldings, those in 
the 32-80 and 32-90 series being gen- 
uine walnut wood. Ash trays are 
placed in all front compartments, 
with double trays in the rear. Ex- 
cept in the 32-96C and 32-96S, the 

32-90 and 32-80 models are equipped 

with cigar lighters. The hardware, 

which is newly styled, and the robe 
rails and folding foot rails are 
chrome plated. 

All doors have embossed panels. 
Special lace bindings are placed 
around doors, seats and arm rests. 
Floor carpets are velvet, silk finish 
being used on side curtains. 

The instrument board is finished 
in black walnut finish, garnish 
moldings on top and a chrome 
bead at the bottom. The new group- 
ing of the instruments at the left 
of the board is done in grained wood 
paneling, with chrome trimming. A 
chrome finished panel in the center 
of the board combines a direct 
lighting reflector, carburetor heat 
control and choke and spark but- 
tons. An ornamental button at the 
bottom can be removed and a cigar 
lighter installed. 

In the door of the glove compart- 
ment on the right is a small center 
panel that can be removed for the 
installation of a clock. 

Body insulation to dampen out 
mechanical and road noises, as well 
as to give protection against both 
heat and cold, has been improved 
and extended. In addition to the 
dash and floor insulation, a heavy 
layer of felt has been fitted inside 
the cowl from dash to door post. 
Panels of doors and body are lined 
with a sound-proofing material 
similar to that in the dash, deaden- 








ing all drumming sounds. 
around the brake, clutch and starter 


pedals, the gear-shift lever and 
brake lever are closely fitted with 
heavy felt. 


Body ventilation has been im- 
proved by the addition of a large 
ventilator placed in top of the cowl. 
This ventilator is provided in addi- 
tion to the V-V windshield and in- 
sures ample cooling of the front 
compartment in the hottest weather. 

Driving seat adjustment is pro- 
vided on all models, except the 
phaetons and limousine, All other 
models having full front seats are 
equipped with new-type adjusters. 
By simply raising a handle at the 
left side of the seat, the seat may 
be easily rolled backward or for- 
ward. 


TRUCK REGULATION IS 
CALLED FAILURE BY 
ARMSTRONG OF N.A.C.C. 


(Continued from Page 3) 


Motor Transportation Association 
of the Springfield Massachusetts 
Chamber of Commerce, Friday, No- 
vember 13. Mr. Armstrong, who, is 
also secretary of the Motor Vehicle 
Conference Division, asserted that 
extraordinary vigilance on the part 
of motor truck operators is neces- 
sary if the benefits of highway 
transportation are to be preserved 
for the shippers and the consumers 
of the United States. 

Reviewing recent trends in high- 


Opening ¢-——— 





way legislation the automobile 
spokesman said that the future of 
motor transportation was being 


jeopardized by efforts to employ 
legislation in limiting highway use. 
“I desire to emphasize the neces- 

















BUICK STRAIGHT “8” 32-91 five-passenger club sedan 


sity for the most careful scrutiny of 
all legislation proposed in the future 
that might tend to restrict or regu- 
late the operation of motor ve- 
hicles,’ Mr. Armstrong said. “It 
should be determined whether such 
legislation will promote general 
highway efficiency, or is designed to 
hamper and unduly restrict this 
means of transportation.” 

Claims of railroad officials and 
other interested groups that motor 
trucks enjoy unfair advantages in 
competition through the free use of 
public highways are without basis in 
fact, according to the speaker. 


Quoting the United States Bureau 
of Public Roads, Mr. Armstrong dis- 
closed that the tax contributions of 
commercial vehicles in 1930 had ex- 
ceeded $270,000,000, or 27 per cent. 
of the national aggregate contributed 
tax revenue, in spite of the fact that 
the number of commercial vehicles 
amounted to only about 13 per cent. 
of all cars registered. 

Continuing, he said that motor 
vehicle taxes paid for 82 per cent. 
of the maintenance costs of all state 
highways and 24 per cent. of sec- 
ondary highway costs. 

In Massachusetts railroads paid 
taxes amounting to $4,709,000 in 1930, 
while the total of motor vehicle 
taxes exceeded $26,000,000, of which 
a conservative estimate is that $4,- 
772,000 was derived from operators 
of commercial vehicles. 

Only thirty-eight states have at- 
tempted to impose regulations on the 
operation of common carrier trucks, 
and in no state has this effort pro- 
duced the desired results, Mr. Arm- 
strong declared. 

Such regulations have failed to 
meet the demands of the railroads 
or the truckers who have sought 
through their inauguration to ob- 
tain a monopoly over the truck 
business, he declares. 
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Allentown Trade Group’s 


Co-operative Campaign 


Turning The Wheels of Progress Is To 
Turn the Wheels of More Motor Cars 


the sales of new motor cars. 


Motor cars are not luxuries to- 
day, they are necessities to keep the 
wheels of progress moving, If we 
would have a quicker return to 
prosperity, we should all quicken 


For, in the revival of the automotive industry, every state will bene- 
fit; hundreds of other industries will likewise show a return to normal 


working conditions. 


Lumber, glass, iron, steel, aluminum, nickel, lead, rubber, leather, 
upholstery, cotton, these are but a few of the industries which will return 
te prosperity along with the increased sales of automobiles. 

Labor does not want charity, all that it asks is work. Put our unem- 
ployed dollars to work and we will put our unemployed manpower to 


work at the same time. 


Suppese for one minute that the automobile industry should sud- 
denly go back te the basis 6f 1928-29. Practically every other industry 
in the country would find immediate work for thousands, and the depres- 
sion would be forgotten in a few weeks. 

Of course that would be a miracle, we can't expect that, but we can 
and should put our unemployed dollars to work. New cars bought today 
represent the greatest value in history. Let America come out of the de- 
pression with a revival of the automobile industry. 


& 


HELP SPEED UP PROSPERITY, BUY THAT CAR NOW, FROM ONE OF THE AUTO DEALERS LISTED BELOW: 


“=, 
uJ 


Lawfer Auto Company 
FORD—i2th and Hamilton Sts Dis! sve 
LINCOLN—S12 N 19th St Dias 25747 


Linden Auto Company 
DODGE AFD PLYMOUTE yy 
Walnut and Church Sts 1 6256 
Wink Motor ictal 

MASH CARS 
1031 Linden St 
Ideal Motor Car Co. 


STUDEBAKER & PIERCE amnes | Hoo 
1434 Union Street 7203 


141) Chew 8: 


Dial 5i4* 


942 Linden Bt 


Beck and Eck Motors 


AUBURN CORD, DURANT & 
AUSTIN CARS 


1227.37 Liberty &t 


Ritter& YostMotorCarCo. 


WILLYS-ENIGHT and WHIPPET CARS 


Dietrich Motor Car Co. 


BUICK. LASALLE and CADILLAC CARS 


= —————— 


—— 


V_H. Steckel 


REO OARS 


Maw 7th Bt Dial 4208 


Franklin Sales and Service 


PRANKLIN CARS 
28 Sth Bt Dral 33702 


Allen Motor Company 
RUDGON and BASEX CARS 
10th and Hamilton Sts Dia! 4194 
Lehigh Chevrolet Co. 


CHEVROLET SIXES 
1813 Linden St Daal 7148 


Disi 6228 


Dial 7195 





THE ALLENTOWN AUTOMOTIVE ASSOCIATION, Allentown, Pa., 
is sponsoring some excellent co-operative advertising, tending to make 
the community conscious of the part that the automotive industry 


plays in local prosperity. 


The accompanying cut reproduces one of 


these advertisements which appeared in an Allentown | mowapaper 


NEW MARMON BODIES 
ON SIXTEEN CHASSIS 


READY FOR SALONS 


(Continued from Page 3) 


and rear 


passengers to enter the rear seat | 


without disturbing the front seat. 


STANDARD MOTOR PRODUC 


TO HOLD CONVENTION 


AT ATLANTIC CITY SHOW 


Long Island City, N. Y., Nov. 13.—| 
Saturday and Sunday, | 
December 4, 5 and 6, Standard Mo- 
seats and the extreme | tors Products, Inc., manufacturers of 


width of the door, which permits | starting, lighting and ignition re- 
| placement parts, will hold its annual 
{sales convention at the Hotel Am- 
|bassador, Atlantic City, just prior to 


On Friday, 


The rear seat is unusually wide, | the joint trade show. 


permitting the seating of three per- | 


sons, and the stationary front seat, 
which is equipped with movable arm 
rests, has ample width for two per- 
sons. 

In lines and detail of construc- 
tion, this coupe represents a con- 
siderable departure from the con- 
ventional type of body. 

The wind shield is divided and 
has a sharp slant, and an unusual 
molding treatment gives the car a 
low and rakish appearance, also 
permitting outstanding color treat- 
ment. 

The convertible sedan, which also 
will be displayed at the Salon, was 
designed by Walter Dorwin Teague 
and has a new color scheme devel- 
oped by the Le Baron designing stu- 
dios. The upholstery is tailored 
green leather, which is shadow 
striped. 2nd the roof and side walls 
are in narmony with the seat up- 
acestery and with the green exterior 
of the car. 

The entire car is painted green 
and one of its features is that the 
top material also is green—a new 
development introduced at this 
year’s salon. 


It has been the custom of this 
company to hold this sales conven- 
tion between Christmas and New 
Year’s each year at the plant at 
This year, how- 


Long Island City. 
ever, it was decided to hold it at 
Atlantic City. 


FLORIDA MOTOR LINES 
PLANS $300,000 TERMINAL 
Miami, Fla., Nov. 13.—A $300,000 
bus termina] will be built here with- 
in a year’s time for use of the 
Florida Motor Lines, according to 
C. G. Medlock, newly appointed dis- 
trict passenger agent for the com- 
pany in Miami. 


NORWALK TIRE 


New York, Nov. 13—Net profit of 
Norwalk Tire and Rubber Company 
for year ended September 30, 1931, 
was $98,508 after expenses, depreci- 
ation and other charges, compar- 
ing with net loss of $194,460 in pre- 
ceding year. 


CLASSIFIED ADVERTISEMENTS 


IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 





MINNESOTA TRUCK 
OWNERS’ ASSOCIATION 


CONVENTION NOV. 18) 


3.—The 
Associa- 


St. Paul, Minn. Nov. 
Minnesota Truck Owners’ 
tion will hold its sixth annual con- 
vention at the Hote] St. Paul next 
Wednesday, it has been announced 
by James D. Ryan of St. Paul, vice- 
president of the organization. 

Pierre Schon of Detroit will be one 
of the principal speakers. His sub- 
ject will be of particular interest to 
truck owners concerned with the 
economic use of that vehicle in de- 
livery service. 

Other speakers include Charles M. 
Babcock, Minnesota highway com- 
missioner; Carroll V. Wells, man- 
ager of the automobile department 
of the Pillsbury Flour Mills Com- 
pany, Minneapolis; Joseph F. Reyn- 
olds of Minneapolis, general manager 
of the Minnesota Compensation 
Rating Bureau; Col. Frank W. Mat- 
son, president of the Minnesota 
Safety Council; Earl Brown, 


iphy, Jr., 


cent., 





AUTOMOTIVE Saree NEWS, SATURDAY, NOVEMBER 14, 1931 


of the Minnesota State High wag | 
L. E. Brophy and Congress- 


Patrol; 
man Melvin K. Maas. 

The convention is 

Besides Mr. 
ments committee, other St. 
are W. M. Reiland, 
V. McCue, J. V. Riley, 
Whiteford, P. 


Anderson. 


SALES CONTEST; 


(Continued from Page 3) 


dustry as a whole was only 66 per 
compared with the same time 


last year. 


Records of De Soto shipments to 
dealers as furnished by N. A. C. C. 
further reflect the aggressive selling | 


effort which the conquest produced. 


During the first month of the con-| 
per cent. | 
of the same month of 1930, and in} 
{manager for the 
| Company. 


test shipments were 147.( 


the second month 193.8 per cent. 


head | of the corresponding 1930 month. 


expected to| 
draw an attendance in excess of 500. 
Ryan on the arrange- 
Paul men 
H. B. Sutton, T. 
William | 
W. Frenzel, E. L. Mur-| 
V. R. Lennon and Elmer} 

J. E. McReavy of Minne- 
apolis is president of the associa- 
tion, and T. A. Horrocks is secretary. 


DE SOTO CLOSES 


| turers’ 


| 62,420 
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RUBBER CONSUMPTION 
IN U. S. DROPPED 5.84%, 
IN MONTH OF OCTOBER 


(Continued from Page 3) 


released by the abber Manufac- 
Association today. 

Imports of crude rubber for Oc- 
tober amounted to 41,395 
an increase of 2.2 per cent. over the 
September figure of 40,505 long tons, 
but a decrease of 5.3 per cent. under 
October, 1930. 

The association 


long tons, 


estimates total 


|domestic stocks of crude rubber on 


CALLED SUCCESS: 


hand October 31 at 273,456 long tons, 
an increase of 7.5 per cent. over 
September and 47.4 per cent. cver 
October 31, 1930. 

Crude rubber afloat for the United 
States ports on October 31 is esti- 
mated at 68,427 long tons, as against 
long tons on September 30 
and 51,123 long tons on October 31, 
1930 


CABEEN BACK IN DALLAS 


Dallas, Tex., Nov. 13.—W. E. Ca- 
been has returned to Dallas as zone 
Chevrolet Motor 


The 


CADILLAC-LA SALLE 
FRANCHISE 


Here is the Cadillac-La Salle 1931 sales 


story in terms of actual 


During the first eight months of this 
year, the fine-car field as a whole ob- 
tained 70.0 per cent of its 1930 volume 





registrations : 


in actual registrations. In this same 


Is Proving Its Advantages in 1931 


In addition, these figures reveal plainly 
that Cadillac dealers are enjoying dis- 
tinct advantages this year, because they 
are offering cars that appeal to people 


who can always buy —and are buying! 





period, Cadillac and La Salle attained 86.9 
per cent of their 1930 volume. 


In this field, Cadillac and La Salle regis- 

tered 34.2 per cent of the cars sold during 

this period. 
To you, a dealer or business man inter- 
ested in the opportunity presented by 
the automobile business, these figures 
have a definite significance. They mean 
that Cadillac now sells more automo- 
biles than any other builder of fine cars. 
They mean that buyers, everywhere, 
have shown greater preference for 
Cadillac’s distinguished family than for 


any other line of fine automobiles. 


For these reasons, you undoubtedly 
will be interested to know that a 
few communities, not now covered, 
are still available for Cadillac-La Salle 
franchises. These have been carefully 
studied by Cadillac for volume and 
profit possibilities. In every case, they 
present the type of modern business 
Opportunity that good merchants 


are seeking. 


It will pay you to investigate what Cad- 
illac has to offer in these available com- 
munities. Write directly to the Cadillac 


Motor Car Company, Detroit, Michigan. 


CADILLAC MOTOR CAR COMPANY 
Detroit, Michigan 
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Ayres 





In Basic 


Sees Improvement 





Trade Factors 


(Continued from Page 3) 


modity prices, with a sturdy ad- 
vance in wheat prices. 

With these changes, points out 
the vice-president of this Cleveland 
bank, there has come a notable im- 
provement in business sentiment. 
There are not yet real evidences of 
increases in business activity, how- 
ever. There are well-grounded ex- 
pectations that automobile manu- 
facturing scnedules will be increased 
this month, he declares. 

Col. Ayres does not definitely say 
that the low point of the depres- | 
sion has been passed. By inference, | 
however, such a conclusion is pos- 
sible 

“Probably the most important de- 
velopment of recent weeks,” asserts | 
Col. Ayres, “is not any one of those 
that have been mentioned. It is 
rather that the American people 
and their representatives at Wash- 
ington have turned their attention 
from dreams of restoring the past 
to plans for meeting the future.” 

Industrial and mining production | 
reached new low points in October. 
So, also, did transportation of 
freight on the railroads. Stock 
prices in the first week of October 
went to the lowest levels yet reached, 
but have made fair technical recov- 
eries since then. Bond prices 
reached their lowest levels thus far 
during the latter part of October. | 

‘Despite all this, however, and not 
overlooking the gloomy character 
of many of the third quarter re- 
por.s of corporations, it still remains | 
true that developments of the past 
month are encouraging rather than | 
disheartening. 

‘The sweeping Nationalist victory 
in England makes it sure that that | 
country will adopt and follow strong 
fiscal policies. The reply to the rate | 
petition of the railroads is evidence | 
that the Federal authorities are be- 
ginning to see the need for a, help- 
ful policy in their regulation of the 
carriers. 

“Among other recent develop- | 
ments that are clearly important, 
but less easy to interpret and evalu- 
ate, there should be mentioned the | 
recent visit to this country of Pre- 
mier Laval, the interim reports and 
recommendations of Mr. Gifford’s | 
committee on unemployment, the 
formation of the Nationa] Credit 
Corporation, and the _ discussions 
now going on concerning wage re- 
ductions among railroad workers.” 

There are, says Colonel Ayres, 
well-grounded expectations that the | 
automobile manufacturing schedules 
will be increased this month. 

Sentiment in the steel industry is 
more optimistic than for a long 
time past. Steel operators, for the 
first time in many months, see the 
possibility of moderately better busi- 
ness. Until this month the decline 
in operations has been continuous 
since last March. During October, 
also, the average daily output of 
pig iron was slightly under 38,000 
tons, the lowest since September, 
1921. On November 1 only 69 blast 
furnaces were active, the fewest 
since September, 1921. 

The volume of industrial produc- 
tion in this country in September 
fell to a new low level and probably 
was even lower in October, the bank 
bulletin states. Last December the 
bank's production index fell to 28.2 
per cent. below normal, which then | 
was a new low point. Industrial | 
outputs increased moderately dur- | 
ing the first four months of 1931. | 
Then there followed another period | 
of curtailment even more drastic 
than in the depression of 1921. Last | 
September production was 34.7 per j; 
cent. below normal. 

During the last two months, says 
Co!. Ayres, our stocks of monetary 
gold have been reduced by about 
three-quarters of a billion dollars. 
In September gold stocks reached 
the high record volume of five 
biliion dollars, Following the British | 
financial troubles there ensued a 
pan.c demand for gold in Europe 
tha. resulted in the sudden with- 
drav.al from this country of more} 
than $700,000,000 of gold. Demands} 
were characterized by a suddenness 
and magnitude without previous 
precedent, but were met calmly and | 
easily by our banking system. 

A curious development of the) 
situation is that our Reserve System | 
still holds virtually as much gold as 

















| Still 


| of fact, 


| because of 
| October 


prices. 


these spectacular exports 


Gold holdings 


before 
began. 


| general upward trend until Septem- 


ber. Countries buying our goods 
paid for them in gold because tariff 
barriers prevented payments in 
goods and because they found it 
difficult to pay by borrowing from 
us, Gold came to us, also, because 
of the flight of capital from Europe 
resulting from lack of confidence 
in financial stability of many coun- 
tries. 

Gold imports went to swell the 
reserves of Reserve banks. Gold re- 
placed eligible paper behind a large 
number of Federal Reserve notes. 
Thus free gold in our banking 
system has remained practically 
undisturbed, and now is as great 


in volume as at the beginning of 
1929 when prosperity was at 
its height. Moreover, remaining 


amounts of eligible paper are about 
five times as great as those that 
have been used to secure loans at 
Federal Reserve banks. 

“The meaning of all this,” ex- 
plains the writer, “is that we could 
export enormous amounts of 
gold without imparing in the least 
the security of our money system.” 

Although business activity in Oc- 
tober was much lower than in Oc- 
tober last year, about a billion dol- 
lars more of money was recorded 
as being in circulation} despite the 
reduced needs of business. In point 
says Col. Ayres, most of 
these additional funds were not in|! 
circulation, but were being hoarded | 
lack of confidence, In 

there was an actual de- 
creaSe in circulation, which is a | 
most encouraging development, ac- 
cording to Col. Ayres. 

Declining prices, the Cleveland 
banker points out, have been the 
immediate cause of most of the de- 
pression difficulties. Wholesale 
prices have canceled all of their war 
period advance. Wages have lost 
about half of their gain from 1915 to 
1920, and retail prices and rents 
have lost about two-thirds of their 
gain of that same period, as has the 
general price level. 

During the war the average price 
of goods at wholesale more than 
doubled, then rapidly declined until 
they were stabilized in the depres- 
sion of 1921 at about one and a half 
times their pre-war level. They re- 
mained not far from that stabilized 
level for some nine years, as shown 
by the accompanying chart. All 
other prices became adjusted into 
working relationships with wholesale 


“Our new and higher 
prices included those for such di- 
verse items as wages, salaries, land, 
cost of building, rents, transporta- 
tion, electricity, books, amusements 
and the very important costs of gov- 
ernment, and hence of taxes. Now 
the levels of wholesale prices have 
suddenly dropped back to the pre- 
war figures of 1913 and 1914, and the 
other prices, and the obligations 
based on them in the form of bonds 
and mortgages and leases, are cal- 
amitously out of adjustment. This 
is the principal cause of the paraly- 
Sis of industry, the distress of the 
railroads and the low prices of 
securities.” 


FOREIGN TRADE 


| OPPORTUNITIES | 


[ 


Washington, D. C., Nov. 
Foreign automotive trade oppor- 
tunities just announced by the au- 


tomotive division of the Bureau of | 


Foreign and Domestic Commerce of 
the Department of Commerce are 
listed below. 

Additional information may 
obtained from the bureau and 
district and co-operative offices by 
duly registered firms or individuals 


upon written request, giving the 
opportunity number. 
54230—Regina, Canada; agency 
or purchase of automobile acces- 
sories. 

54250—Pernambuco, Brazil; agen- 
cy for automobile accessories. 
64298—Courtrai, Belgium; pur- 


chase of automobile accessories, 
54299—Budapest, Hungary; agel- 
cy and purchase of automobile 
motor trucks and motor bus acces- 
sories and replacement parts. 


showed a | 
| 
| 
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levels of |: 
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get for your money in 
Automotive Daily News 


Every important event in the industry 
is covered and published by Automo- 
tive Daily News—while it is news. 


Commercial car registrations before 
they are available from other media. 


Descriptive and mechanical details of 
new cars, trucks, accessories, parts and 
shop equipment. 


Show issues, one each day, during the 
New York and Chicago shows—the 
M. E. A. show—the S. A. E. meetings, 
etc. These alone are worth more than 
the price of your subscription. 


Passenger car registrations before they 
are available in any other trade paper. 


Selling ideas for both new and used 
cars, as well as service. New and help- 
ful ideas by the hundreds come to you 
regularly. 


All factory news, as well as dealer 
association news, distributor news, ete. 
sas 


Engineering news and all other new 
developments in the industry. 


Your Sales Manager Reads It 
WHY NOT YOU? 


AUTOMOTIVE DAILY NEWS 
350 Hudson Street, New York, New York 


Yes! I am interested in Automotive Daily News. Send it along for the term and 
at the price I have marked on the left. 


[] 3 mo. for $4.50 
[] 6 mo. for 7.50 
[] 1 year for 12.00 


I i a i St ek praia aia ite iano ee ee aun 
a ea al ea FE toed pret aaa Rr De a ory 
SUE ne tinaa kes sie hee vkesseteie | aperr ° 


You may either enclose your remittance with your order, or if you want us to bill you 


later, check here. 
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Pictures like these dram- 
atize the powerful G. P. A 
magazine advertising. 










1. The buying trend is toward permanent anti-freeze. It’s 
peace-of-mind and freedom from freeze-up worries that 
modern motorists want. They’re willing to pay for it, too. 

2. Ride with the tide by selling G. P. A. Radiator Glycerine. 
An honest, dependable, time-tried product. 


felt The 


THE SAFE ANT! FREEZE 


3. G. P. A. meets U.S. Bureau of Standards’ requirements for 
an ideal anti-freeze. Approved by A.A.A. Contest Board. 


4. G. P. A. is backed up by the largest radio advertising pro- 





A uniform, standard anti-freeze prepared 





gram in anti-freeze history...in addition to a heavy schedule specially for automobiles. Produced only 

; - — by members of Gl i 

in magazines and newspapers. a eta oY Se 
4 


( Vv es y Producers’ Association. 
Aulgeye 5.G.P.A.is a profitable item to handle. Good margin. No Gas) 
i » 
>. 


ee loss from shrinkage. It will pay you to push it! 
A definite plan for ex- 


tra anti-freeze profits for Gi et * 


0a aa tear RADIATOR GLYCERINE 
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Assuring Still Greater Success for Buick Dealers . 
The New Baick Eight with 





Greatest Achievement since the Self-Starter 


Four Brilliant New Eights (26 Models) at new low prices . . 


. Newly-Styled, Newly-Beautified Bodies by Fisher 


... THE WIZARD CONTROL, resulting from New Automatic Clutch, New Free Wheeling and New 


Silent-Second Syncro-Mesh Transmission 


pression optional without extra cost) . . . New Ride Regulator . 


HE YEAR 1931-32 is destined to be the most 
ha in Buick’s twenty-eight year history 
of building outstandingly better automobiles and 
giving outstandingly greater value. 

For the new Buick Eight—successor to the fine 
Buick which has won four to one sales leadership over 
all Eights in its price range—marks the widest ad- 
vance Buick has ever achieved in beauty, luxury and 
performance during a single year. 

All of the skill and experience of Buick and 
General Motors, all of their combined resources, 
have been mobilized to increase still further Buick 


leadership. 
The Wizard Control— 


Major Automotive Development for 1932 
The outstanding feature of the new creations is an 
entirely new system of car operation and manage- 
ment—Wizard Control. The new Buicks not only 
have Conventional Drive. ... They not only have new 
and advanced Free Wheeling. ... They not only have 
new Silent-Second Syncro-Mesh Transmission. . . 
They have still another vitally important engineering 
development—the Automatic Clutch—making pos- 
sible smooth shifting of a// gears without use of the 


clutch pedal, as well as instantaneous change from 


She 


Free Wheeling to Conventional Drive or vice versa 
at the driver’s will. 

This remarkable new Wizard Control, embodying 
principles never before employed in automotive engi- 
neering, brings entirely new comfort—new conven- 
ience—new pleasure and exhilaration to motoring. 

And yet, important as is this new system of control, 
it forms but one of many vital advancements in this 


finest of all Buick creations. 


New Beauty—New Performance Leadership— 
New Comfort and Convenience 


A still longer wheelbase; newly-styled Bodies by 
Fisher achieving an entirely new effect of length, 
lowness, luxury; a fleet, slim front featuring newly- 
designed radiator, lamps, fenders and hood doors— 
all combine to lend surpassing smartness and 
modernity of appearance. 

An even greater Buick Valve-in-Head Straight 
Eight Engine—with optional high compression 
head, improved fuel system and improved engine- 
oil temperature regulator—performs in a manner 
which will surprise and delight even the most ardent 
Buick enthusiast. 


New Ride Regulator, permitting such precise ad- 


—_—o 


. . . New Valve-in-Head Straight Eight Engine (High Com- 
. . plus many other important improvements 


justment of shock absorbers that you virtually design 
your springs as you ride! (Available on models 32-56 
and 32-57 at extra cost.) A new, more artistic 
instrument board with complete visibility for all 
instruments and an attractive built-in convenience 
compartment! New electric gas gauge; new vacuum 
pump assuring positive windshield wiper action at 
all engine speeds; new and improved starting and 
cooling! These are but a few of many other im- 
provements in a Buick which provides the new 
maximum of comfort and convenience as well as 


beauty and performance. 


Destined to Win Even Stronger Sales 
Leadership for Buick Dealers 


All of these advancements, all of these striking new 
motor cat developments, are soundly and skillfully 
built into the sturdy Buick foundation chassis, and 
add still further to Buick’s traditional staunchness 
and reliability. 

Buick Dealers—long accustomed to leadership in 
fine-car sales—now look forward to even stronger 
sales dominance as a result of this newest confirma- 
tion of the Buick pledge: When better automobiles are 


built, Buick will build them. 












